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Sparks 


NADA’s 11 Points 
‘On to Washington’ 
Hosting by N. Y. Times 
Enos A. Bates Passes 


By 
Chris Sinsabaugh 















CLARE CARGILE, right, 


NADA’s 
president, tells the columnist, left, 
plans of his association for the im- 
mediate future. 


ECADES AGO the American 

Automobile Assn., under the 
direct guidance of the late Amos 
G. Batchelder, found it advan- 
tageous to move its national head- 
quarters to Washington, in order 
to get through the famous Federal- 
Aid bill for good roads. On the 
spot that way, “Batch” worked on 
Congress so successfully that he 
got through a bill appropriating 
$75,000,000, which was the nest 
egg that has hatched our mag- 
nificent chain of highways. Now, 
25 years later, National Automo- 
bile Dealers Assn. has taken a leaf 
out of the Batchelder book and it, 
too, is moving to the national 
capital. Final approval of the plan 
was given last week at the meet- 
ing of the NADA executive com- 
mittee. Now we are going to get 
action, is the belief of President 
Clare Cargile, destined to go down 
in history as one of the greatest 
leaders the NADA ever has had. 

* * 


IT WAS during a 10-minute re- 
cess of this executive committee 
meeting that the columnist had 
an opportunity to buttonhole Car- 
gile and learn that, like Franklin 
D. Roosevelt and Winston Churchill 

(See SPARKS, Page 23, Col. 1) 


Lewis-Murray 


to Highlight 


By Harry A. Williams 
Associate Editor 
DETROIT.— What promises to 
be the most momentous national 
convention in the history of _the 
CIO, in view of the precarious 
situation in which labor finds it- 
ee 


Linden Peace Near 





LINDEN, N. J.—With re- 
moval of picket lines at General 
Motors assembly plant here, it 
was reported at press time that 
negotiations were under way in 
earnest and a settlement was 
expected some time over the 
week-end. 

Final assembly operations of 
Buick, Oldsmobile and Pontiac 
here had been halted since 
Nov. 7. 





Migration Called 
Aidto Handling of 


Dealer Problems 


‘Board Studies Proposal 


To Name Executive 


By Pete Wemhoff 
Managing Editor 


DETROIT. — After Dec. 1 
National Automobile Dealer: 
Assn.’s national headquarters 
will be moved from Detroit 
to Washington at 1026 17th 
St., to facilitate handling of deale1 
problems during the emergency, it 
was decided at an executive boarc 
meeting here last week. NADA has 
been maintaining an office in the 
capital since last March, and since 
August activities there have been 
expanded considerably. 

Under consideration 
posal to appoint an executive vice- 
president, who would be permanent 
during good office and who would 
bridge the gap between NADA 
presidents, who now may be elect- 
ed only for a one-year term. 

Expansion of the association’s 
Washington office has been blocked 
for some time by the _ unavail- | 
ability of adequate quarters. Re- | 
cently, however, NADA officials 
rented an entire floor of a new 
building being erected in_ the 
capital. The new quarters, how- 
ever, will not provide sufficient 
space for all of NADA’s staff, with 
the result that the statistical com- 
pilation staff will remain in De- 
troit temporarily and move later 
on to near-by Baltimore, probably. 

Key employes and most staff 
members, however, will move to 
Washington after Dec. 1. 

NADA, which moved its head- 
quarters to Detroit from St. Louis 
about three years ago, has been 
active in protecting dealer in. 
terests in Washington. Thus fa) 
it has been instrumental in modi- 
fying tax proposals on cars, in- 
stallment-sales regulations, curtail- 
ment of production, car prices, etc. 
It is felt that the migration to 
Washington will permit the build- 

(See NADA, Page 12, Col. 5) 


‘Fireworks’ | 


CIO Conclave 





self at the present time, was set | 
to open here today (Monday). Re- 
sults of the conclave may have de- 
cided effects on the automotive in- 
dustry. 

About 500 delegates are expected 
to be on hand for the initial ses- 
sion that will touch off the fire- 
works between the pro-Murray and | 
pro-Lewis factions over the leader- 
ship of the CIO for the coming 





year. 
Major issues other than _ the| 
leadership question will be the| 


stand the union will take in re-| 
gard to further mediation of dis- | 
putes by the National Defense Me- 
diation Board, the foreign policy 
of the Administration and _ the 
adoption of the Murray plan in 
place of the present defense setup. 


Early reports indicate that, while 
(See LABOR, Page 22, Col. 5) 
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WILLYS-OVERLAND BLac&uv's 


chrome to bumpers, bumper 


hood ornament; (2) 


Oct. Sales Put 


nless steel instead of chrome. Willys will use lacquer in 
radiater grille; (3) la 
door handles. In addition instrument panel decorations 
ers and bumper guards will remain chrome-plated. 


NADA to Move to Capital 


—— 
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at 235,000, 


39 Percent Below Year Ago 


DETROIT.— With October 
topping September by 39 per- 
cent, sales of new cars and 
trucks continued a slight up- 
ward trend in the first 10 
days of November, it is indicated 
in reports to factories. However, 
sales still are 35-40 percent below 
the pace of a year ago, despite the 
fact production was curtailed only 
26% percent in the August-No- 
vember period. 


Retail sales in October are esti- 
mated at between 235,000 and 240,- 
000 cars and trucks, which is 39 
percent below the 338,851 units sold 
in October, 1940, but 39 percent 
above the 160,185 vehicles in Sep- 
tember this year. October sales 
this year are the lowest for that 
month since 1938 when 138,642 cars 
and trucks were registered, but 
compare favorably with 1939’s 250,- 
509 units and with 1937’s 243,144 
vehicles. 

Based on an estimated output of 
340,000 cars and trucks (U. S. 
civilian use only) during October, 
more than two-thirds of the 
month’s production were sold. Field 
stocks, however, were increased an 


The Top Ten 


PASSENGER CARS 


First Ten in Registrations Re- 
ported in Automotive News Today: 


1941 1940 
Pos. Make Pos. 
1—773,822 Chevrolet 629,216— 1 





2—526,537 Ford 405,086— 2 
3—396,402 Plymouth 328,224— 8 
4—267,360 Buick 209,622— 4 
5—247,418 Pontiac 166,519— 5 
6—200,843 Olds 142,810— 7 
7—185,928 Dodge 154,573 — 6 
8—126,666 Chrysler 73,115— 9 


9— 96,109 Studebak’r 76,602— 8 
10— 79,116 De Soto 54,448—13 


Total All Makes 
2,520,814 


For complete standing of all 
makes, see Page 19, this issue. 


3,244,702 





estimated 105,000 units, raising 
Nov. 1 inventories to near-peak 
proportions. Whether sales go up 
and stocks down depends much on 
the sales efforts of dealers (for 
detailed discussion of “To Sell or 
Not?” see article on page 6. 

Thanksgiving holiday will affect 
both retail sales and production 
during November, with output fur- 
ther diminished by reductions in 
schedules by several makers, who 
must keep within the quotas set 
by OPM for the August-November 
period. 

General Motors produced 162,543 
cars and trucks for the U. S. 
civilian market in October, while 
sales to U. S. consumers totaled 
103,854 units. The month’s output 
was double that of September 
(81,169), while retail sales were 98 
percent above September (52,829) 
this year. However, retail de- 
liveries were 43 percent below the 

(See SALES, Page 14, Col. 3) 





See on e 2. 
KEY FIGURES in Oldsmobile’s executive personnel coalenaa mate inst 
A. Trevellyan, new general sales mnqnages. 
rations. Left to 
smobile’s automotive 


weet, ies fe, gisht, eantng: H 
an . E. en, named mana f 
right, seated: D Raleten, ns > 


. E. named manager of Old 
operations, and S. E. Skinner, Olds’ general manager, who made the changes. 


Orders Company 
To Cease Alleged 


Dealer Pressure 


Findings Charge Program 
Designed to Eliminate 
‘Outside’ Buying 


By William 
Washington Correspondent 


WASHINGTON. —In a 
statement released for pub- 
lication Nov. 15, the Federal 
Trade Commission announced 
that it has ordered General 
Motors Corp. and General Motors 
Sales Corp. to discontinue alleged 
coercive and monopolistic practices 
in their relations with GM dealers 
in violation of the Federal Trade 
Commission and Clayton acts. 
Commission findings charge that 
General Motors Sales Corp. co- 
erced and compelled dealers to 
purchase parts and accessories 
solely from it and prohibited pur- 
chases from outside sources, ex- 
cept in cases of emergency when 
“genuine” GM parts or accessories 
were not available in the _ re- 
spondents’ warehouse. 

Eprror’s Note: In Detroit, it 
was learned that General Motors 
officials have received the FTC’s 
findings, but are _ withholding 
comment pending a_ thorough 
study of the report. 

According to findings, the entire 
plan was so designed as to prevent 
a dealer from making purchases 
from jobbers or other manu- 
facturers and to eliminate all 
parts and accessories other than 
those sold and distributed by 
General Motors Sales Corp. In 
cases where parts and accessories, 
other than those supplied by the 
respondents, have been found on 
a dealer’s premises, the findings 
continue, threats have been made 
that unless the practice on the 
part of the dealer is discontinued 
and only GM parts are carried, the 
dealer’s contract would be can- 
celled. 

As a further means of coercion 
and compulsion to prevent pur- 
chases from outside sources, the 
findings continue, the respondent 
sales corporation, in many in- 
stances, delivered automobiles 
equipped with various accessories 
(See PARTS, Page 16, Col. 1) 
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Business Trend Continues Upward Spiral in Oct. 





43 of Nation’s Trading Areas 
Above Normal by 40% or More 


DETROIT.—The trend of busi- 
ness still continues upward accord- 
ing to Nov. 1 figures just released 
by the business survey department 
of Brooke, Smith, French & Dor- 
rance, Inc., New York and Detroit 
advertising firm. 

The figures show gains in 74 of 
the 147 trading areas of the United 
States during October; 43 areas 


Blees Advises: 


Public Confusion 
On Credit, Taxes 
Must Be Cleared 


CHICAGO.—Dealers can perform 
an important service by straighten- 
ing prospective buyers out with re- 
ference to financing terms and tax- 
ation, both of which are the sub- 
ject of public misconception, W. A. 
Blees, general sales manager of 
Nash, told a dealer meeting here 
last week in the Stevens hotel. 

The story to be told to custom- 
ers, Blees said, is that, contrary to 


were 40 percent or more above 
normal. 


The areas listed as 40 percent or 
more above normal in October are 
as follows: Abilene, Albuquerque, 
Atlanta, Augusta, Baltimore, Bir- 
mingham, Ala., Canton, Charlotte, 
Cheyenne, Cincinnati, Dallas, Day- 
ton, Detroit, El Paso, Erie, Fort 
Worth, Fresno, Greenville, Hart- 
ford, Houston, Indianapolis, Jack- 
son, Mich., Louisville, Macon, Mem- 
phis, Minot, Mobile, Nashville, New 
Orleans, Norfolk, Oakland, Phoe- 
nix, Rockford, San Diego, Seattle, 
Sioux Falls, Tacoma, Toledo, Tulsa, 
Washington, D. C., Wichita Falls, 
and Williamsport. 


H. S. Firestone jr., 
Heads Company 


Father Founded 


AKRON.—Firestone Tire & Rub- 
ber Co. directors announced last 
week that President John W. 
Thomas had been named company 
chairman, and Vice-President Har- 
vey S. Firestone jr., had been pro- 
moted to the presidency. 

Thomas, 61, Firestone’s president 
since 1932, takes a position vacant 
since the death in February, 1939, 
of Harvey S. Firestone sr., the 


Light Truck Output 


Cut 35% for January 
WASHINGTON. — OPM Fri- 
day announced a 35.9 percent 
reduction in production of light 
trucks for civilian use for Jan- 


uary. 

Against a production of 37,730 
light trucks for civilian use last 
January, the schedule for Jan- 
uary, 1942, calls for 24,169 
trucks. 

Companies manufacturing 
both passenger cars and light 
trucks, however, may exceed 
the ceiling output on trucks if 
they reduce correspondingly 
their passenger car output, Di- 
rector of Priorities Donald Nel- 
son said. 





J. W. Thomas H.S. Firestone jr. 


concern’s founder. Harvey S. Fire- 
stone jr., 43, has been a company 
director since 1919 and vice-presi- 
dent since 1929. 


Announcing three other execu- 
tive personnel promotions, Thomas 
said “these changes have been 
made to obtain greater organiza- 
tion strength in meeting today’s 
unusual problems of national de- 
fense and a rapidly expanding 
world-wide business.” 


Lee R. Jackson, vice-president in 
charge of sales, was named execu- 
tive vice-president, a new position. 
Treasurer John J. Shea was made 
a vice-president. H. D. Tompkins, 
Jackson’s assistant, was promoted 
to vice-president in charge of sales. 





the general impression, installment 
buying has not been heavily re- 
stricted or eliminated. The major 
changes in terms are the banning 
of excessively long payment pe- 
riods and too low down payments, 
he declared. 

As for taxes, Blees declared that 
the present 7 percent federal excise 
levy on new cars is misinterpreted 
by many motorists who actually 
believe that taxes have been in- 
creased by 7 and even 10 percent, 
instead of 3% percent over the 
former levels. He also pointed out 
that the excise tax does not apply 
to the purchase of used cars. 

In Illinois, as the Chicago Auto- 
mobile Trade Assn. has stressed, 
the net rise in taxes on new cars 
has been only 2% percent, since 
the state rate has been reduced by 
1 percent as against the federal 
increase of 3% percent. 


National Defense Spurs 


Jobber Trade Interest 
DETROIT.—Trade interest in ac- 
tivities of the National Standard 
Parts Assn. has, in recent weeks, 
reached an all-time high, according 
to officials of the jobber-manufac- 
turer organization. 

Seen as the reason is the associa- 
tion’s national defense service for 
the automotive after-market, added 
this year to an already expanded 
program of trade activities. 


Moock to Speak 


DETROIT.—Harry G. Moock, vice- 
president of Plymouth Motor Corp. 
and also vice-president of the National 
Federation of Sales Executives, will be 
the principal speaker at this month's 
local session of the Detroit Sales Man- 
agers Club at the Hotel Statler Nov. 17. 


a 


News Roundup .. . 


PARTS-ACCESSORIES — Federal Trade Commission accuses General 
Motors of coercing dealers in the purchase of GM parts and accessories; 
issues cease and desist order. See story on page 1. 


NADA — To facilitate handling of dealer problems, NADA will move 
its national headquarters to Washington after Dec. 1; executive board 
considering plan for appointment of a permanent vice-president. See 
story on page 1. 

SALES — October retail sales are estimated at 235,000 cars and trucks, 
39 percent below October, 1940, but 39 Pesce above September this year. 
Early November sales continue upward movement. (See story on page 1). 
“To Sell or Not?’’ is title of pertinent article on page 6. 


OUTPUT — Car and truck production remains steady, despite Linden 
(N. J.) GM strike, and all makers expect to reach August-November 
uotas (See story on page 19). OPM postpones till Nov. 19 its scheduled 
ov. 15 meeting on new-car production quota for February; 174,000 units 
indicated for that month. See story on page 16. 


TRUCKS — Production of light trucks (under 1% tons) will be cut 35 


percent for January, OPM orders, unless companies making both cars 
and trucks produce more light trucks and less cars. See story on page 2. 
LABOR — Plenty of fireworks on tap at CIO’s annual convention open- 
ing today (Monday) in Detroit, with Lewis-Murray feud as highlight. 
(See story on page 1). Peace appeared near at press time in the week- 
old strike at General Motors’ Linden (N. J.) plant where Buicks, Olds- 
mobiles and Pontiacs are produced for the East. See story on page 1. 
USED CARS — $50 buys an appearance-reconditioning job in a new 
service plant just opened by a Detroit dealer. See story on page 20. 








LOOKING OVER the hundreds of telegrams relatin 
economy runs conducted by a dealers. Dodge reco 


21.64 miles per gallon for the 


DETROIT.—A nationwide econo- 
my average of 21.64 miles—with 
higher individual records ranging 
past the 27-miles-per-gallon mark 
—was made with 720 new Dodge 
sedans, in drives totaling three 
journeys around the earth, it is 
claimed by Dodge officials. 

Seven hundred and twenty Dodge 
dealers and observers in cities all 
over the country embarked on in- 
dividual 100-mile trips to determine 
actual gasoline mileage figures for 
the new All-Fluid Drive Dodge. 

Telegraphic reports showed that 
the runs were made over greatly 
varying terrains, by all sorts of 


Ralston, Griffin, 
Trevellyan Get 


Olds’ Promotions 


LANSING.—Appointments affect- 
ing key positions in both car 
and defense divisions of Oldsmo- 
bile were an- 
nounced last 
week by S. E. 
Skinner, general 
manager of Olds- 
mobile. The ap- 
pointments, ac- 
cording to Skin- 
ner, were de- 
signed to provide 
executive person- 
nel for automo- 
bile production 
as well as for 
Olds’ increased 
defense contracts. 

D. E. Ralston becomes manager 
of Oldsmobile’s automotive opera- 
tions and R. E. Griffin, manager 
of Oldsmobile’s defense operations. 
H. A. Trevellyan has been named 
Oldsmobile’s general sales man- 
ager. He will be assisted by G. R. 
Browder and J. H. Lemons. V. C. 
Havens has been named director 
of advertising and sales promotion. 

Griffin will be assisted by R. L. 
Myers, former assistant general 
sales manager; F. Q. Murphy, 
former Atlantic regional manager, 
and W. O. Lampe, former sales 
promotion manager. 

Ralston has been associated with 
General Motors Corp. since 1918. 
Following positions with Chevro- 
let, he joined Oldsmobile as gen- 
eral sales manager in 1933. Griffin 
first joined GM in 1916. He was 
Oldsmobile’s car distribution man- 
ager for several years and in 
August, 1940, was named produc- 
tion manager. He was promoted to 
works manager in August of this 
year. 

Trevellyan has been associated 
with Oldsmobile and other GM di- 
visions since 1919. He served his 
apprenticeship in the business as 
parts manager and sales represen- 
tative for the Oldsmobile distribu- 
tor in Chicago. He joined Olds in 
1925 and successively held the po- 
sition of sales representative, as- 
sistant zone manager, zone man- 
ager and regional manager in 
Chicago. He served as zone man- 
ager and regional manager for the 
Buick-Olds-Pontiac Sales Corp. in 
St. Louis in 1932. Trevellyan was 
appointed assistant general sales 
manager for Oldsmobile in 1933. 





V.C. Havens 


0 separate 
Dodge vice-president; Chris Sinsabaugh, editor of Automotive News, and E. J. 
Poag, Dodge assistant advertising manager. 


21.64 Miles a Gallon Claimed 
In Dodge’s Nationwide Test 


to the nation-wide 
s show an average of 
tests. Left to right, F. H. Akers, 


drivers, in weather including high 
winds, rain, sleet and snow, it is 
reported. Drivers of the test cars, 
in all cases, were non-professionals, 
it is said. 

To give the country-wide econo- 
my test universal application, con- 
ditions laid down for the run, with 
the exception of weather and 
roads, were made strictly uniform. 
Travel was only at lawful speeds 
with the usual stops and _ starts. 
Fuel used was commonly obtain- 
able “regular” gasoline. Official ob- 
servers on the test journeys were 
independent local checkers, such 
as business men, press representa- 
tives, automobile club _ officials, 
traffic officers and motorists with 
long driving experience, it is said. 

All cars used were standard se- 
dan models and dealers participat- 
ing in the run were required, it is 
claimed, to undertake the tests on 
the same day—rain or shine—so 
that the runs were made under 
varying weather conditions. 

At the conclusion of the run, ob- 
servers verified by affidavit the 
mileage covered and the gasoline 
used. 

By filling gasoline tanks “dead- 
full” at the start and carefully re- 
filling them to the same “dead-full” 
level at the finish, the quantity of 
gasoline consumed on the individ- 
ual 100-mile trips was obtained 
with accuracy, it is said. F. H. 
Akers, Dodge vice-president, de- 
clared the nationwide economy run 
was the largest and the most suc- 
cessful ever attempted. 

“While fuel economy trials as 
such are not new,” Akers said, 
“this latest one, made simultane- 
ously by so many cars of one make 
and model, has special significance 
for the car owner individually in- 
terested in economy of operation— 
and for the American patriotically 
interested in the conservation of 
motor fuel.” 


Perfect Circle Plants 


Win Safety Awards 
HAGERSTOWN, Ind. — Perfect 
Circle Co. recently announced the 
standings of their plants in the 
National Safety Council contest 
year ending June 30. 

The Hagerstown (Ind.) plant of 
the company completed the year 
without a lost-time accident, be- 
ing credited with a total of 1,609,- 
107 man-hours during the year. 
Perfect Circle’s Tipton (Ind.) plant 
completed its fourth consecutive 
year without a lost-time accident. 
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U. S. Can Raise 
Its Own Rubber, 
O’Neil Points Out 


AKRON.—The United States 
could produce enough rubber with- 
in two years to supply both de. 
fense and civilian 
needs, William 
O’Neil, president 
of General Tire 
& Rubber Coa. 
said last week, 
in urging con- 
gressional action 
to encourage the 
growth of Ameri- 
can rubber. 

The supply " 
would reg “i a — 
guayule, a do- ’ 
mesticated Mexi- a 
can deciduous shrub, which al- 
ready is being grown in California, 
Texas and Arizona, O’Neil said. 
Guayule rubber is chemically iden- 
tical with tree rubber, except that 
it contains from 18 to 20 percent 
resin content as against 4 percent 
resin in tree rubber. 

Under a process developed by 
the Intercontinental Rubber Co., 
this resin is easily removed, it is 
said. 

California farmers, who have 
been experimenting with guayule 
since 1905, are now able to produce 
this American rubber for from 15 
to 19 cents a pound, and aver 
that, with quantity production and 
improved methods, this cost could 
be cut to 10 cents a pound. 

Rubber manufacturers in Akron 
are now paying 22% cents a pound 
to the Rubber Reserve Corp., a 
division of the federal government, 
although the price in normal times 
is about six cents a pound. 

By producing rubber here, the 
U. S. could be self-sufficient in 
another of the vital war com- 
modities, O’Neil pointed out. 

“Of course the production of 
rubber in this country for normal 
use is not yet practical,” he said, 
“because the native laborer of the 
Far East works for from 10 to 20 
cents a day. For the emergency, 
however, guayule is far-and-away 
the best solution. It has three dis- 
tinct advantages over synthetic 
rubber. 

“First, it does not call for any 
tremendous capital outlay for spe- 
cial plants. Second, the rubber 
produced can be used in the same 
machinery now being used for 
rubber manufacture and thus will 
not tie up defense production by 
a demand for machine tools. Third, 
it will provide a new crop in a 
large number of states for Ameri- 
can agriculture. 


“We have known about guayule 
for a long time. We have used it 
in the past successfully. But it has 
been practical only when world 
conditions have forced the price 
of rubber above the cost of pro- 
duction here. 

“Now we are faced with an 
emergency. There is no telling how 
long it will last. The Intercon- 
tinental Rubber Co. has produced, as 
Salinas, a variety of guayule which 
gives twice as much rubber con- 
tent as the wild shrub from the 
north central plateaus of Mexico.” 





Dealer’s License Revoked 


LINCOLN, Neb.—State Engineer 
Wardner Scott last week revoked the 
license of B. O. McDonald, new and 
used car dealer of Tekamah. Accord- 
ing to the records in the state engi- 
neer’s office, McDonald was accused 
of assigning a forged certificate 0! 
title. It is also alleged that he mis 
represented a customer to whom 4an- 
other automobile was sold. 


—$—— 








H. A. TREVELLYAN has been named general sales manager for Oldsmobile 
succeeding D. E. Ralston, who was chosen manager of Oldsmobile’s automotiv 
operations. G. R. Browder and J. H. Lemons were named assistant gener® 
sales managers. Left to right, Browder, in charge of western sales; Trevellya®' 
Lemons, in charge of eastern sales for Oldsmobile. 
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AM certain that the only sure 
progress men have made in any 
field of experience is by suspend- 
ing concern for how things ought 
to be and discovering things men 
actually do. 

There has been considerable 
discussion recently on the feasi- 
bility of closing salesrooms Sun- 
days and each evening at 6 or 7 
o'clock. Such closing is suggested, 
of course, to cut down overhead 
and to better cooperate with the 
government in making available 
for defense use the light and 
power required for the function- 
ing of salesrooms and salesmen 


during these hours. 
*& * * 

No Sales 

Are Lost 


S a matter of fact, dealerships 

in many towns have closed on 
Sunday for a good many years. 
Early night closing has also been 
effective in many towns. Without 
exception the experience has been 
satisfactory. It not only provides 
salesmen with more reasonable 
hours, but the buying habits of 
people have been changed to the 
extent that they have found ample 
time during the remaining business 
hours for all automobile purchases; 
thus, no sales have been lost. 

There have been certain sec- 
tions of the country, however, 
where longer hours remain in 
vogue, and some of the leaders 
among dealers have been con- 
sidering a voluntary offer to co- 
operate with the government and 
the national defense program by 
making the limited hours more 
general. 


* + 


Cooperation 


Is Cited 

O that the question may have 

the fullest discussion, I am call- 
ing column readers’ attention to 
the following letter which was re- 
cently directed to Dr. John W. 
Frey, director of marketing, in the 
Office of Petroleum, Division of 
the U. S. Interior department, by 
an important Eastern dealer. I 
recommend its reading and full 
discussion. I quote: 

“First, I want to thank you for 
the courtesy extended me while 
I was in Washington, and for 
your expression of willingness to 
cooperate with us. 


* + * 


Must Adjust | 


Overhead 
“ASTI have outlined to you, auto- 
mobile dealers are seriously 


Dealers tell me 


By John 0. Munn 


Dealers’ or salesmen’s comments, 
addressed to John 0. Munn in 
and the writer's name will be kept in 





questions or requests may be 
care of Automotive News, Detroit, 
confidence if requested. 





expense would be effected without 
reduction in number of employes. 

“Since my return from Wash- 
ington I have attended two meet- 
ings of automobile dealers where 
7 p.m. closing was openly dis- 
cussed. each case, greater 
than 90 percent of the dealers 
favored an early closing hour. 
Today, I have received a letter 
from the Cleveland Automobile 
Trade Assn. indicating that on a 
vote among the dealers of that 
city, they favored the early clos- 
ing hour by 84 to 36 on Satur- 
day, and they are now closing on 
Sunday. 


* * 

| Only Following 
Precedent 
“Mot important of all is the 

potential saving of fuel oil so 
necessary in our national defense. 
As you may know, the automobile 
dealer and his salesmen drive cars 
to and from their homes or eating 
places one extra trip each night 
that the establishment remains 
open. All over this land of ours, 
these dealers are driving to and 
from home and shop, only because 
precedent makes it necessary to 
keep their establishments open at 
night. 
“Automobile dealers do not and 
will not have a sufficient number 
of cars to meet the present de- 
mand. For this reason, it is our 
belief that the need for the long- 
hour day ceases to exist under 
present conditions. If those extra 
trips could be eliminated, there 
would be an absolute gasoline 
saving for the nation. If heat and 
light were not required in these 
establishments at night, another 
tremendous saving on fuel and 
fuel oil could be achieved. These 
are to my mind fairly accurate 
estimates of minimum savings: 


Gasoline 


And Fuel Oil 


180,000 salesmen using approximately 
300 gals. per year driving ex- 
tra miles to work in the eve- 


TR, GH caccccsccsccsscee SEC0R0RD 
25,000 dealers averaging 15 gals. fuel 
oil per day for 182 days..... 68,250,000 


40,000 dealers would save on the 
consumption of fuel used for 
the development of lights in 
their showrooms approximate- 
ly 600 gals. per dealer....... 24,000,000 

12,000 dealers who remain open on 
Sundays use 360,000 gals. of 
fuel oil per Sunday for ap- 


proximately 25 days 9,360,000 


30,000 used car dealers who remain 


open every day including Sun- 
day would conservatively use 
15 gals. of fuel oil per dealer 
per day for 182 days......... 81,900,000 


In gallons saved this would total.... 237,510,000 
“Please note that these esti- 


concerned over the matter of ad-! mates are made conservatively 


justing their overhead expenses to 
meet the rapidly changing con- 
ditions in their field of marketing. 
I trust that you will recall our 
discussion of the possibilities of a 
plan that might easily aid these 
business men in their curtailment 
of expense and, at the same time, 
preserve one of our nation's vital 
resources — petroleum and its re- 
fined products. 

“You may remember that this 
suggestion related to the 7 p.m. 
closing of all retail automobile 
establishments as 2 means 0 
saving fuel. Daily closing, with 
the exception of one night 
enable dealers to serve those who 
cannot possibly visit showrooms 
at any other time, i.e. defense 


workers and the like. 
ok * * 


Savings 


Are Listed 
_——- the curtailment of auto- 
mobile production has placed 
on the automobile dealer a heavy 
burden of planning his business 
operation in order that he —_ 
stay in business and come throug: 
this period of emergency whole | 
and sound, this plan might easily | 
save the average dealer an esti- | 
mated $100 per month in light a“ 
fuel expense, and in the case 0 
the larger dealer operation, Up- 
wards of $250 a month. And bear 
in mind, this curb of overhead 


and that the total gallons of fuel 
and gasoline might well be high- 
er. Also note that consideration 
was given to the need for fuel 
oil for heat only in the climates 
where heat is required. 


Would Aid 


Defense 
« IS would represent a saving 
to automobile dealers of ap- 
proximately $500,000 a year with- 
out curtailing business or employ- 
ment and at the same time enable 
these business men to cooperate 
fully in the National Defense pro- 
gram. 

“If you believe that this plan 
is sound, we would welcome your 
cooperation. We believe that you 
could win the cooperation of the 
business and trade papers in our 
industry to such an extent that 
they would publicize a plan of 
this nature. One publication, 
Automotive News, is in weekly 
contact with the dealer body and 
might easily win dealer coopera- 
tion. At your convenience, I 
would be happy to discuss this 
with you further.” 


Open House Week 


HARTFORD, Conn. — The Hartford 
Automobile Dealers Assn. announced 
last week that it had been agreed by 
dealer members to hold an Open House 
Week. The event will open on Monday, 
Nov. 24 and continue through the week. 










Ore. Dealer Activity 









Regulation W 
Digest 


DETROIT. —A digest of the 
Federal Reserve Board’s Regu- 
lation W, restricting installment 
buying of new cars, is being 
distributed by National Auto- 
mobile Dealers Assn. to _ its 
members. 

The digest, prepared by 
Charles W. Bishop, NADA gen- 
eral counsel, is in the form of 
a question-and-answer interpre- 
tation of the regulation. 


Show Plans Set 
By Jersey City 
New Car Dealers 


JERSEY CITY, N. J.—After 
viewing the disappointing accept- 
ance of 1942 models, the Jersey 
City Automobile Dealers Assn. an- 
nounced last week that its annual 
automobile show would be held in 
the huge Armory here, Feb. 17-25. 

Dealers agreed that something 
had to be done to spur the in- 
terest of the public in the new 
cars and at the same time it is 
felt, numerous exhibits of military 
and defense equipment will defin- 
itely be an aid to the U. S. govern- 
ment. The floor space of the 
Armory is of such proportion as 
to easily accommodate both the 
defense and automobile exhibits. 

The following committee has 
been appointed to aid the dealer’s 
association. 

Harry M. Strong, New Jersey 
fish and game commissioner; Col. 
Hugh A. Kelly; Postmaster Wil- 
liam P. Kern; Arthur Potterton; 
Richard Reilly, president Jersey 
City Kiwanis club, and James J. 
Cullington, executive secretary, 
Jersey City chamber of commerce. 
Former Gov. A. Harry Moore has 
been named honorary chairman. 











Raine Avers: 


in Revival 


Statewide Campaign Begun 


For Active Support of NADA 


PORTLAND, Ore. — Revival of 
local car dealer associations 
throughout Oregon is_ resulting 
from a state-wide series of meet- 
ings being conducted by the Ore- 
gon Automobile Dealers’ Assn. to 
promote more active support of the 
National Automobile Dealers’ Assn. 

Fears of more drastic curtail- 
ment in automobile production, fur- 
ther tightening of restrictions on 
financing of time-payment sales, 
and shortage of parts and tires 
needed to keep cars on streets and 
highways, are major reasons why 
dealers are getting together for 
mutual protection, according to 
George B. Wallace, president of 
the state dealer organization. 

“While dealers realize that they 
must look to NADA and their state 
associations to protect them and 
their nearly 2,000,000 employes 
from business and job extinction, 
since Washington is prone to for- 
get civilian industry in its pre- 
occupation with defense effort, 
they also realize that much must 
be done to improve local competi- 
tive conditions if they are to re- 
main in business during the na- 
tional emergency,” Wallace said. 

“So many groups of local dealers 
are actively organized for the first 
time since the days of the NRA.” 

Dealers of Washington county, 
those of Benton, Linn and Lincoln, 
and dealers of the Coos bay area 
have revived their local associa- 
tions this month. At a meeting at 
Marshfield on Oct. 22, the South- 
western Oregon Automobile Deal- 
ers’ Assn. was reorganized with 
Mel Hewins as president, Lou 
Blanc, vice-president. Other Oregon 
associations will shortly hold spe- 
cial meetings. 

Active dealer organizations have 
been maintained for years at Kla- 
math Falls, Medford, Eugene, Sa- 


Factory Cooperation Needed 
To Save Baltimore Dealers 


By Joseph M. Hess 
Staff Correspondent 

BALTIMORE.—(UTPS)—“Dealer 
progress here in Baltimore de- 
pends entirely upon the coopera- 
tion of the manufacturers. If our 
dealers are forced to take in their 
normal allotment of cars, business 
will not be so good.” 

That is situation here, as summed 
up by John E. Raine, general man- 
ager, Automobile Trade Assn. of 
Maryland. 

Baltimore dealers are in com- 
plete accord as to the success of 
their recent show, Raine avers. 
The main results were not in sales 
or in prospects but rather in the 
psychological outlook of the deal- 
ers toward their new problems and 
in the stimulation of the morale 
of the automobile salesmen in 
Baltimore, he says. 

Raine points out 40 percent of 
the normal 1942 new car sales 
were made in 1941. 


“The dealers knew it, and the 
salesmen knew it,” Raine notes. 
“Prior to the show, practically 
everybody in the trade was de- 
jected and some few continue in 
this low mood, as evidenced by the 
fact that one Baltimore distributor 
recently released seven of his 
salesmen, and also because there 
exists in the trade a definite de- 
sire to retrench and hold on to 
the gains made. No building or 
expansion seems to be in contem- 
plation for the immediate future. 

“The pessimists are blue as 
usual, but the fighters have their 
spirits thoroughly aroused and see 
in the present situation an oppor- 
tunity to make greater net profits 
on curtailed distribution. The buy- 
ing public, impelled by the fear of 
scarcity, price and substitution of 
materials, flooded Baltimore deal- 
ers with business, but now the de- 
mand for new cars has been met. 
One of the members of this as- 
sociation reports that he took two 
full pages in one of our leading 


daily newspapers with practically 
no results at all. 

“The point is,” continues Raine, 
“the threatened shortage of cars 
is not much in evidence and public 
appetite for the moment has been 
satisfied. This is the time to stay 
in there swinging for business and 
our aggressive dealers are about 
to do just that. 

“In one year a certain Baltimore 
dealer lost $70,000 on used cars 
that he took in, and he still made 
money in his business. Right now 
there is an acute shortage of used 
cars in Baltimore and what was 
formerly a loss in a trade-in can 
now be quickly converted into a 
double profit. Two of our members 
have just returned from extended 
trips through the South in an ef- 
fort to buy up what they could in 
used cars. They did not succeed in 
finding what they went after. 

“It is now up to the manu- 
facturer and his handling of his 
Baltimore distributors will go a 
long way toward solving our pres- 
ent problem. If the manufacturer 
assumes a sympathetic and under- 
standing attitude toward our deal- 
ers, the chances are bright that 
Baltimore will come through with 
the most profitable year that the 
trade has enjoyed. Nobody here ex- 
pects sales volume commensurate 
with that of recent years because 
the buying was half over before 
the season really opened. But we 
believe that loss leaks through the 
sacrifice of used cars will be 
pegged and that the net profits on 
the curtailed business will be en- 
tirely satisfactory.” 


Tax May Be Lifted 


MON TREAL.—In Montreal city 
council, Councillor Hanley gave notice 
of motion to abolish the city’s $5 an- 
nual i on automobiles which is 
described as a water tax. An 8 per- 
cent sales tax brings the total levy 
to $5.40 per annum, which is con- 
sidered a high price for the amount 
of water used. The tax also applies 
to sotercyetes which use hardly any 
water. 


lem and Astoria, membership in- 
cluding dealers in neighboring 
towns. 


October meetings of other Ore- 
gon dealers were held at Corvallis, 
Hillsboro, Salem, Eugene and 
Marshfield; Roseburg, Medford, 
Klamath Falls and Bend. 


During November, dealer meet- 
ings will be held at Hood River, 
an Dalles, LaGrande and Pendle- 

n. 


Dealer leaders participating in 
the state-wide meetings include 
Wallace, A. B. Smith, Oregon di- 
rector of NADA; M. A. Wurzweiler, 
president of Automobile Dealers 
Assn. of Portland; Roy O. Burnett, 
who recently returned from Wash- 
ington; A. B. Graham and James 
H. Cassell. 


Turner Named 
By Dealers 


KLAMATH FALLS, Ore.—A. A. 
Turner of the Turner Chevrolet 
Co. is the new President of Kla- 
math Auto Dealers Assn., succeed- 
ing Frank Snyder of the Snyder 
Motor Co. 

Elmer Balsiger of the Balsiger 
Motor Co. was elected vice-presi- 
dent; Frank Victory was re-elected 
secretary -treasurer. Turner was 
formerly manager of the Portland 
zone office of Chevrolet Motor Co. 


Dealers to Mark 
Record Sales at 


Cincinnati Fete 


CINCINNATI. — A double-bar- 
relled celebration, which will be 
attended by nationally known lead- 
ers of the automotive industry, will 
be staged here on Dec. 8 by the 
Cincinnati Automobile Dealers 
Assn. 

The committee in charge, Charles 
F, Jung, chairman; Dwight Broe- 
man, and L. E. Wullenweber, has 
arranged for a Victory Dinner rec- 
ognizing the biggest selling year 
in the history of the local automo- 
bile business. 

The dealer organization will seize 
the opportunity to commemorate 
the completion of the first 50 years 
of successful operation of the auto- 
mobile in this country. It will re- 
call the fact that C. E. Duryea 
operated the first gasoline automo- 
bile on April 19, 1892. 

Because Cincinnati is the first 
place where this important event 
in motor car history will be cele- 
brated, men prominent in the auto- 
mobile industry will gather here 
for the golden jubilee. L. Clare 
Cargile, president, National Auto- 
mobile Dealers Assn., will deliver 
the principal address. 

Honor guests will include execu- 
tives of the national retailers’ or- 
ganization and of state associations 
in Ohio, Indiana, Kentucky and 
West Virginia. Gov. John W. Brick- 
er has been invited to welcome the 
visitors to Ohio and Mayor Stew- 
= will turn over the keys to the 
city. 


Illinois Dealers 
To Reconvene at 


Decatur Dec. 8-9 


CHICAGO.—The Illinois Automo- 
tive Trade Assn. convention will be 
held Dec. 8-9 at Decatur, accord- 
ing to announcement made last 
week by C. W. Coons, general man- 
ager. It will be the second of the 
year, the first having been staged 
in Springfield Feb. 24-25. 

Coons revealed that the conven- 
tion program is well in hand, and 
that the complete list of speakers 
will be made known soon. 

He added that the meetings will 
attract a large turnout of dealers 
from all parts of the state, due to 
interest in their problems and 
course of action under prepared- 
ness and curtailment conditions. 
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AUTOMOTIVE OUR PLEDGE 

D i ; One sacred pledge we make our friends here and 

ef now. This publication, God willing and so long as 
0 it is in our charge, will never champion the cause 

A of any individual or any corporation which is not 

L for the best interests of the automotive industry as 

E a whole. Nor will its columns be used to spread 


gossip or inflame prejudice. It will confine itself to 
the upbuilding of the industry it is pledged to serve, 
wholly through the dissemination of NEWS which 
is timely, authentic and of value—(AN 6-10-1983). 


DETROIT, NOVEMBER 17,191” . 








Heigh Ho, Off to Work We Go! 


lie House of Representatives has concurred with the 
Senate on the amendment of the neutrality law and, as 
soon as the President signs the bill, the Navy can go where 
it pleases and merchant ships can carry big guns. The 
measure passed by a narrow margin — 212 to 194. Had it 
not been for the last-minute pledge of the President that 
the government would take effective action in quelling 
labor disputes, there are some who feel the Administration 
might have lost out in the battle in the House, bringing 
about chaos in the world’s affairs. As the fight waged, it be- 
came more and more apparent that the main issue in the 
minds of congressmen is the strike situation, and that many 
of those voting against amending the neutrality law really 
were clubbing Mr. Roosevelt into making the pledge he did. 
As a result of the vote and the scare, there is no question 
but that they at least stiffened his backbone and he de- 
cided it was time he stopped babying labor. 


If he makes good on his pledge and labor is put in its 
place, it is going to change the whole defense picture. Labor 
and industry pulling together on the defense oar ought to 
make a wonderful difference in production before the end 
of the year. Unquestionably the countless strikes that have 
hamstrung our efforts to date have delayed the ultimate 
defeat of Hitler by at least a year. We’ve only been flexing 
our muscles up to this time but, with the green light shin- 
ing brightly, once labor is brought to heel, there should be 
no stopping this America of ours. 

The automobile industry is particularly interested in a 
possible change-about-face of the Administration regarding 
strikes, for it has been slandered by the accusation that it 
is not doing its best. But how could it, with strikes cutting 
off materials supply as well as stopping the production lines 
themselves? We venture the belief that this has been the 
industry’s stumbling block. Once it is removed, the auto- 
mobile factories will be turning out tanks, trucks, guns and 
munitions at a pace that will justify the faith everyone but 
Washington has for this industry. 


Is ‘Packing’ an Evil? 

YRUS McCORMICK, chief of the OPA automobile and 

truck section, because of his International Harvester 
connections, is.one of the motor car family. Consequently, 
the talk he made recently to New York dealers carried a lot 
of fatherly advice unlike much of the speeches that come 
from the mouths of Washington theorists. He told his 
listeners that a fair profit for dealers is in line with OPA 
policy, but he also handed out a warning that should be 
heeded not only by New York dealers but also the entire 
dealer body in the United States. In brief, he disapproved 
of all “packs” insofar as they represent an addition to prices 
of unreal value. The “pack” of late is furnishing a very 
dangerous element in the business of selling automobiles 
and must go, he declared. Coming from one like McCormick, 
who certainly knows all the twists and turns of the auto- 
mobile business, his remarks are well worth digesting. 





--a word in 


M. Slocum 
ADVERTISING’S Publication in 
PART IN this column 
WARTIME (Oct, 27, ’41) of 


the report, au- 
thenticated by photographs that 
British manufacturers were adver- 
tising in foreign markets, articles 
fabricated from materials which 
are already on the priority list in 
America, and therefore not avail- 
able to the manufacturers of non- 
defense products, created quite a 
stir. Unfortunately, our readers 
who wrote me about it were either 
asking for additional copies, the 
right to reproduce or giving us a 
sly pat on the back. What I had 
hoped for was a rebuttal, with ac- 
companying evidence, which would 
serve to disprove such a disquiet- 
ing situation. 
% * 
Instead, I received, in separate 
wrappers mailed from Canada (of 
all places) by an anonymous read- 
er, a copy of the October, 1941, 
issue of “The British Trade Journal 
and Export World” and a copy of 
the “Machinery Lloyd,” an export 
review, especially devoted to ma- 
chinery, tools and electrical trade 
and industry; published fortnightly 
in English and Spanish with a cir- 
culation of 30,000 “comprising the 
leading buyers, users and sellers 
and agents of machinery, tools, en- 
gineering, electrical equipment and 
hardware trade in the overseas 
market.” Seventy percent of the cir- 
culation covers the British Empire, 
30 percent the Central and South 
American market. The most casual 
examination of these issues dis- 
closes manufacturers offering to 
our “good neighbors” to the south 
“tyres,” heavy machinery, pumps, 
oil engines, bicycles, radios, elec- 
trical equipment, insulation mate- 
rials, brake linings, piston rings 
and so on ad infinitum. 
* * * 


As the publisher of an American 
tradepaper I was perhaps unduly 
impressed by a letter to “Machin- 
ery Lloyd” dated July 1, 1941, from 
Mansions Motor Co., Ltd., South 
Wimbledon, London, manufacturers 
of Kango electric hammers, which 
reads: “We have much pleasure in 
renewing our advertisements with 
you for half-page in your excellent 
paper, and are increasing our ad- 
vertisement to once every issue 
rather than once every other issue, 
as we find we do get enquiries from 
all over the world through these 
advertisements. These advertise- 
ments are certainly helping to re- 
tain our goodwill and, of course, 
will be more beneficial after the 
war than they can be at the present 
time. Yours faithfully.” 


* * * 


The average Yankee, I believe, 
assumes that we in America can 
boast of being “the world’s great- 
est advertisers” but from my own 
observations in England, France, 
Germany, Holland and the Scandi- 
navian countries, I have come to 
the conclusion that while we might 
excel in our publication advertis- 
ing both artistically and in total 
space bought, we certainly have 
not been able to match, for ex- 
ample, the splendid travel posters 
or even the elaborate outdoor dis- 
plays which one sees abroad The 
interesting thing to me is the ag- 
gressive way in which these Brit- 
ishers are maintaining their ad- 
vertising and sales efforts to keep 
up sales under the most adverse 
circumstances. They seem to real- 
ize, as some American business 
men do not, that “the most price- 
less asset of any corporation is the 
value of its trade name and its 
goodwill!” 

Someone recently said, “Only the 
Hottentot fails to plant a crop be- 
cause he has a full belly.” Adver- 
tising men can cite you a grave- 
yard of trade names and products 
which were known to every school- 
boy and girl prior to World War I 
and which are unknown to today’s 
buyers simply because some mis- 
guided board of directors consid- 
ered they were saving money when 
they abandoned advertising simply 
because their mills and factories 
were loaded with government or- 
ders. Many a top product on the 
market today got its start when 
their entrenched competition failed 
to recognize this fact.—G.M.S. 
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In This Corner 


‘More Encomiums..... 


‘Cheese It, the Cops!” 









Automotive News Cartoon by Ogg FitzGerald 
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The views expressed in this column are those of our readers. 
Anonymous contributions will not be accepted but confidence will 
be observed upon request. 


Dandy 


The next best thing to having 
an automobile show is to go 
through your album of American 
Cars. 


This year’s issue is certainly a 
dandy and you are to be con- 
gratulated.—D. H. Kelly, executive 
vice-president, Electric Auto-Lite 
Co., Toledo. 

s *¢ * 


Outstanding 

From cover to cover your Album 
of American Automobiles is a 
grand job, in both format and 
content. You deserve a lot of 
praise for doing such an outstand- 
ing job in what many persons 
might have looked upon as an off- 
year chance to duck—F. C. 
Gallagher, Grosse Pointe, Mich. 


Notable 


Your 1942 Album is a fine con- 
tribution to automotive literature 
and is a very valuable reference 
and record book. Congratulations 
on the fine manner in which il- 
lustrations and text were han- 
dled. Another notable addition to 
long list of fine things accom- 
plished by your paper.—C. L. Ja- 
cobson, general sales manager, 
Chrysler division. 

* * * 


Part of Library 

As usual your annual Album of 
American Cars covers the field in 
fine shape, and I want to compli- 
ment you on this highly informa- 
tive as well as good-looking edi- 
tion. 


I have always made it a practice 


to keep your annual edition as 
part of my sales library.—D. E. 


Ralston, general sales manager, 
Oldsmobile. 
* t +. 
On Desk 
I have just finished looking 


through the Fifth Annual Album 
of American Automobiles for 1942, 
and I would like to add my con- 
gratulations to those men in your 
organization responsible for pre- 





paring this very interesting and 
instructive book. 

I am keeping it on my desk be- 
cause I know I will have occasion 
to refer to it quite frequently.—W. 
J. Mougey, advertising manager, 
Pontiac Motor. 


Splendid 

I think the Album of American 
Cars is a splendid edition. Con- 
gratulations!—Bill Blees, Nash Mo- 
tors, general sales manager. 


Atlanta 

New car prospects are few and 
far between but gross profit per 
unit is excellent. Used car stocks 
are low, many dealers returning 
slight gross profit on used car 
sales. 

Dealers are beginning to realize 
the immediate outlook for new-car 
production requires complete re- 
adjustment of organization and 
personnel if they are to stay in 
business for duration.—Harry Som- 
mers, Atlanta. 


Years Ago 


(. . . from Automotive News Files) 





Fifteen Years Ago 

The British automobile 
London attracts an attendance of 250,- 
000 . . . Indian Motorcycle Co., Spring- 
field, Mass., inaugurates system 0 
motorcycle taxicabs . . . Moto-Meter 
introduces self-regulating spark plugs. 


show _ in 


Ten Years Ago 
Yale Tire & Rubber Co., New Haven, 
Conn., is purchased by General Tire 
Rubber Co., Akron, and becomes 4 
subsidiary of the latter... A. J. 
Rogers succeeds George C. Tenney 4 
Marmon general, sales. manager. 


Five Years Ago 

Twenty-fifth anniversary of C. 
Kettering’s invention of the_ electric 
self-starter celebrated at the New 
York show .. . First prize in an “‘old 
car endurance race’”’ over the streets 
of New York during the show, is wo2 
a George Robertson, winner of the 
1908 Vanderbilt Cup, who, driving ® 
1903 model, was. towed over the tape. 


One Year Ago 
William A. James resigns as Hudso® 
advertising and merchandising mant- 
ager, being succeeded as merchandis 
ing manager by M. M. Roberts. 
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“‘Much of this increase has come during recent months as a 
result of huge government expenditures for national defense. 

“These expenditures mean increased industrial activity 
which in turn results in increased employment and higher 
wages, bringing about more consumer purchasing power 
which is reflected in higher farm prices. The nation is now 


in the midst of this trend.” 


This is no time to think in terms of vague generalities. This 
is a time of stark, hard and absolute realities. This is war 
time. And nations or businesses that are only mediocre in 
their thinking and action today may find themselves pick- 
ing up the pieces tomorrow. 

The world is facing facts. Let us, then, face these facts 
concerning a rapidly changing market condition in America: 

Many markets that today are flourishing may be weak or 
gone entirely tomorrow. And manufacturers who are now 
depending principally upon these markets for their business 
will fare accordingly. 


It is therefore a matter of great significance and impor- 
tance that many hard-headed leaders of industry see in the 
people of agriculture their most responsive and dependable 
customers—right now and in the years to come. 

These men are riding the upward curve. 

What’s more, thousands of America’s leading retail deal- 
ers know that they wouldn’t be in business were it not for 
the trade of these people of agriculture—their outside-city- 
limits customers. And now they’ve learned that the recent 
government loan rate to 85% of parity has established and 
virtually insured the buying power of the farmer’s rapidly 
rising income. 

Today the farmer’s dollar is worth considerably more in 
terms of your goods than at any time during the last 20 
years ...and today, Country Gentleman’s pages are carrying 


information about your merchandise right 
into the homes of your best customers. 


This is the first in a series of advertisements featuring statements by leading econ- 
omists, agriculturists and business authorities on t!.e rapidly rising farm market. 


NATIONAL SPOKESMAN 
FOR AGRICULTURE 


NEW YORK .. . CHICAGO ... DETROIT ... CLEVELAND 
BOSTON .. . SAN FRANCISCO .. . PHILADELPHIA 
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Seattle: 


Used Cars in Demand; 


New Market Still Slow 


SEATTLE.—No decided change 
this fortnight over the previous 
one, with sales still marking time. 


There is the same demand for 
used cars, with all models and ages 


Chicago: 
New Car Sales 
Improve; Used 


Demand Slow 


CHICAGO. — Dealers here expe- 
rienced an improvement in de- 
mand for new cars and a lag by 
comparison in sales of used cars 
during the past two weeks. The 
trend is made known through the 
Chicago Automobile Trade Assn., 
following a telephone survey con- 
ducted last week. 

The survey showed used car 
prices remaining steady, late 
models the best sellers and inven- 
tory conditions low. Comments by 
the CATA include such statements 


as: 
“The supply of used cars based 
on current selling is better than 
30 days. Dealers for the most part 
report they are continuing to col- 
lect a full gross profit on all new 
car sales by doing a better selling 
and merchandising job. Wholesale 
demand is very good, but dealers 
for the most part are not whole- 
saling used cars. Also, many out- 
of-town dealers have discontinued 
coming in because they find Cook 
county dealers can sell all their 
trades here at a good retail price.’ 


Syracuse: 
New Car Sales 
Drop in October; 
Trucks Pick Up 


SYRACUSE, — New passenger 
car registrations in Onondaga 
county last month totaled 450 and 
showed a drop of 46.2 percent, com- 
pared with October, 1940. In Sep- 
tember of this year 370 new cars 
were registered. 

Total = the first ten months of 
this year was 10,174, up 208 per- 





selling. However, the models from 
1938 on are in sharpest demand. 

General retail sales are up around 
30 percent over a year ago, due to 
the defense boom and more money 
is now circulating than has been 
seen in many years and dealers 
look for sales to pickup. 

The Motor List Co., automotive 
statisticians, report the 10 leaders 
in registration for October in King 
county (Seattle) to be as follows: 
Chevrolet, 204; Plymouth, 100; Pon- 
tiac, 91; Dodge, 83; Ford, 65; Buick, 
63; Chrysler, 51; Packard, 48; 
Studebaker, 41, and De Soto 32. 

There was a heavy drop in total 
sales for the month this year, as 
compared with 1940, the figures be- 
ing 1,504 sales during October last 
year, and only 895 this year. How- 
ever, considering “forward buying,” 
new terms and curtailment, this is 
about as expected. 


Birmingham : 
Service Boom 
Offsetting Slow 


Sales Picture 


BIRMINGHAM, Ala. — Automo- 
bile sales continue off in _ this 
area. So far dealers are not so 
much worried by curtailed de- 
liveries as they are by the fall in 
demand. This is no doubt partly 
due at least to the fact that dur- 
ing the lush Spring months dealers 
sold well into Fall and Winter 
business. Increased prices have 
also slowed down sales, as _ the 
stricter credit terms have also. As 
one dealer put it, a lot of folks 
bought automobiles back a few 
months ago who would not be able 
to do so under the present setup. 


Dealers themselves don’t seem as 
anxious to accept long trades, 
rather holding back on their cars 
for the time being. No instances 
of where the prescribed credit 
terms have been violated are re- 
ported. 

Since very little trading on new 
cars is being done, used car stocks 
are extremely low, probably not 
more than 25 to 50 percent of 
normal. One dealer erected a sign 
on a main thoroughfare announc- 








To Sell---or Not? 


Maas there are many good arguments on both sides, 
AUTOMOTIVE News believes it expedient to present 
salient factors involved in whether dealers should, or 
should not, push the sale of new cars now. The pleas of 
dealer association officials are well-founded; so are those 
of the factories. But the arguments of both sides are, at 
best, only assumptions in a befuddled world. Therefore it 
behooves you, dealer-reader (who will be the one most 
affected, in the final analysis), to study the factors listed 
below and decide on your own course of action: 
Dealer association officials advise that dealers hold 
onto their new cars until every deal is a full-profit 
one—“dealers will need every dollar to weather the emer- 
gency.” They suggest warehousing the new cars, if neces- 
sary, till next spring “when new-car production may be 
halted entirely’ and demand may be stronger. 
7 Factory officials are telling dealers that getting full- 
profit deals is commendable, but point out the danger 
of politics. That is, they express the belief that, if new 
cars aren’t sold now, the federal government may step in 
and say: “You can’t sell all the cars we’re letting you 
make; we’ll reduce production further.” 
3 Many large dealers (corporations) are not pushing 
new-car sales it is said, because, with heavy profits in 
the first half of 1941, they don’t want to increase their 
intake to a point where excess-profit taxes would eat it up. 
4, Some dealers, reversing the general trend, are selling 
all the new cars they can get and are warehousing 
their used cars, believing that the value of the latter will 
go much higher when cars become scarce. 
5 Dealer stocks of new cars are rising, due to hoarding 
and slower demand. The inventory upturn isn’t the 
fault of dealers or factories, since the latter are following 
OPM’s suggestion to produce cars (more than the present 
market will absorb) in order that automotive workers 
may be kept employed during the shift to defense pro- 
duction. 
6 Some factories may be forced to shift their present 
setup on distribution of new cars, if production is cur- 
tailed much further. In the interest of long-range plan- 
ning, the factories will probably shift to a policy of sup- 
plying available new cars to key points only. 
There is the possibility, of course, of dealers holding 
new cars to a later date and then finding that inter- 
vening circumstances, such as higher taxes and prices, 
may so lower demand that dealers would be left holding 
the bag. Few persons, however, believe that any trouble 
will be encountered in selling all the new cars the govern- 
ment, or materials, will permit during the 1942-model 


year. 





Montreal: 


Dealers Optimistic Despite 





























Buffalo: 


Service Business 
Excellent; Sales 


Considered Fair 


BUFFALO—All factors con- 
sidered, sales of new cars in the 
Buffalo area are reported to be 
“fair” by most dealers. Indications 
are that final October figures wil] 
show sales 50 percent below the 
total for October a year ago, which, 
however, was a very good month. 

Dealers report that the volume 
of new car sales has been reduced 
by the following factors: 

1—Cut in output. 

2—Restriction on credit terms. 

3—General price boost. 

4—Increased cost to the buyer 
because of the smaller turn in al- 
lowance on used cars. 

The last factor has been a strong 
deterrent in keeping buyers from 
purchasing new cars because they 
are content to have their older 
models repaired. This in turn has 
boosted the service business and 
many dealers report doing an ex- 
cellent business in this direction. 

Used car sales are holding at 
good levels. During October they 
averaged about 145 cars a day 
compared with 157 cars a day in 
October 1940. In other words, used 
ear sales are making a much bet- 
ter showing than new car sales 
and this means that dealers are 
constantly reducing their stocks of 
used models. 

Dealers here are frank to say 
they do not know what to expect 
after the first of the year but they 
are hoping there will be no further 
slashes in production because many 
will have trouble keeping their 
business in the black on present 
production. 


Nebraska: 


Stocks Becoming 
Scarce; Credit 


Curb a Damper 


LINCOLN, Neb.—Reports from 
the South Platte section of the 
state indicate that the demand for 
automobiles is swiftly absorbing 
the new models and making in- 
roads into the supplies of good re- 
conditioned cars. 

Several dealers reported sales re- 
sistance from credit restrictions 
and increased down payments. This 
is particularly true in southwest 
Nebraska where a bumper crop is 
being harvested—the first really 

























Slowdown at Present Time 


dently waiting a more favorable 
one later on. 

The situation on new and used 
trucks in the Montreal market at 
the present time is somewhat slow, 
due to the delivery situation from 
makers, these last having about all 
they can do to supply Army de- 
mands for vehicles. On dealer 
stocks in hand locally, prices are 
far from being stabilized. The 
situation doubtless will be clarified 
a bit as the season advances, espe- 
cially as there is in view, heavy 
demand from contractors for road 
and construction work in general, 
to say nothing of light-delivery ve- 
hicles for city and urban trade. 

More attention is, and will be, 
centered on merchandising serv- 
ices from now on, and it is safe to 
say that dealer houses of new and 
used motor vehicles of all kinds are 
going to stress this business for 
the duration of the war. Montreal 
houses are reported active in this 
line which is expected to continue 
throughout the winter. 

It may be said that dealers in 
general are getting their full gross 
— and are in no sense “trading 
wild.” 


cent over the corresponding 1940 
period. 

Used car sales in the county, ex- 
clusive of transfers, last month 
totaled 394, against 563 in October 
a year ago. 

There were 206 new trucks reg- 
istered in the county last month, 
an increase of 52.7 percent over 
October, 1940, and 1,307 in the ten 
months ended Oct. 31, a gain of 
12.7 percent compared with the 
first ten months of 1940. 


New Superhighway 
Named in Canada 

MONTREAL.—Sir Wilfrid Laurier 
Boulevard will be the name given 
to the new Quebec-Montreal-New 
York highway, which is now being 
built under the supervision of T. 
D. Bouchard, minister of highways 
and public works. 

The new road is expected to be 
completed as far as the Quebec 
bridge late next fall and will be 
one of the finest highways in 
America. 


good crop in eight years. 

Average age of cars and trucks 
in this part of the state is slightly 
less than 10 years. 

Appeals have been made to the 
Nebraska delegation in congress 
for a relaxation in restrictions. The 
increase. in the down payment is 
proving a serious obstacle in the 
purchase of trucks. 


Vancouver: 


Credit Curb Hits 
Used Car Setup 


VANCOUVER, B. C.—Shortage 
of used cars is expected here in 
the immediate future. The situa- 
tion is caused through the com- 
bination of government credit 
regulations and gasoline restric- 
tions. Business of used car dealers 
has been very seriously affected 
according to reports of a good 
cross-section of the larger dealers. 

Under the new regulations, buy- 
ers must make a minimum down 
payment of 50 percent of the car’s 
price. Although dealers are worried 
about their future, not all of them 
are entirely pessimistic. 

“Credit curtailment in most 
cases will be good business,” 
stated one dealer. “Our volume is 
off, but this was expected. The 
gas shortage is as much to blame 
for this as anything. 

“We expect to sell just about as 
many used cars in the low price 


ing it was closing the used car lot 
there on account of a “temporary 
shortage.” Used truck stocks are 
also quite low. 

The slowness in the showroom 
does not extend to the repair 
shops which are extremely busy. 
Birmingham is in the center of 
many booming defense industries, 
including a $75,000,000 powder plant 
under construction at Childersburg, 
35 miles away. Both dealer shops 
and small garages have all the 
business they can handle and 
many are operating at night and 
on Sundays. There is considerable 
worry over a parts shortage. 

One veteran dealer said he never 
saw the time when so many 
wrecked cars were stored waiting 
to be repaired. Much of this is due 
to heavy traffic back and forth to 
defense projects, many workmen 
traveling 50 to 100 miles daily. As 
the shops have all the mainte- 
nance business they can handle 
the rebuilding of wrecks has to 
wait. 


Youngstown: 
New Car Sales 


Top September 


YOUNGSTOWN, O.—The Ma- 
honing County Automotive Assn. 
reports 361 new and 1,056 used cars 
sold in October against 308 new 





Special to Automotive News 

MONTREAL. — Montreal dealers 
said that the usual seasonal slack 
in buying new cars has set in 
which is to be expected at this 
time of the year and is not of 
sufficient moment to render the 
outlook for winter and spring buy- 
ing a pessimistic one. 

The lack of definite prices on 
models is hampering the trade a 
bit as is the government’s an- 
nounced rationing of gasoline. 
However, the motor car being a 
necessity these days, it is felt in 
trade circles that the usual turn- 
over both in new and used cars 
will take place when the purchas- 
ing season rolls around again. 

As might be expected with new 
cars, the lower and medium-priced 
units are selling best. This situa- 
tion is accounted for not only by 
reason of the initial costs on the 
top-priced cars, but especially that 
the more expensive vehicle takes 
more gasoline to run it as well as 
it pays more in taxes to the gov- 
ernment. 

Stocks of new cars at the pres- 
ent time are low, said dealers and 
probably will remain so_ until 
plants can deliver their full com- 
mitments of new models for 1942. 

Used cars are reported as not 
selling as well as might be ex- 
pected considering that these days 
are war ones with an increased de- 
mand for labor for war industries. 






























Dealers’ Sales Staffs 
Cut 25% in Des Moines 
DES MOINES, Ia. — Des 


Moines automobile dealers have 
reduced their sales staffs about 
25 percent, according to the re- 









Detroit Sales 
Off 46% 


sults of a survey announced last 
week. Reason for the decrease 
in most cases is a shortage of 





new automobiles. 

While one firm announced no 
reduction in its sales staff, an- 
other Des Moines firm said it 
had cut as high as 50 percent. 
Most of the Des Moines car 
salesmen who have been laid 
off have obtained jobs at the 
Des Moines ordnance plant be- 
ing built near here by the War 
department. 







and 1,138 used cars in September 
and 665 new and 1,166 used cars in 
October, 1940. 

Total new car sales in the first 
10 months of 1941 were 7,959 new 
and 15,806 used cars as against 
6,158 new and 12,394 used cars in 
the same 10 months of 1940. 

Sixty-nine new trucks were sold 
in October against 61 in September 
and 85 in October, 1940. 


dealers are said to be not pressing 


DETROIT. — Despite a city- 
wide “Open House” week, which 
replaced the annual automobile 
show, October new car reg- 
istrations in Wayne county (De- 
troit) dropped 46 percent be- 
low the total for October 1940. 

This October's registrations 
totaled 5,988 units, compared 
with 11,226 in the same month 
a year ago. 





It would be thought that with this 
situation to face, the used car 
market would be a boom one. Per- 
haps, the demand is there but the 
fact remains that dealers’ stocks 
are low especially in the low-priced 
used car field which, of course, are 
the cars most popular with the 
average war worker. Then, too, 







sales in this market at present, evi- 









field, but it means a lot of people 
must save more, before they can 
make their down payment. 

_“We don’t anticipate any great 
tieup in business. Prices will re- 
main firm and may increase. 
With the curtailment in manufac- 
ture of new cars, it means the 
supply will be limited, and there 
may be a shortage of used cars ta 
meet the demand.” 
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T has been said many times how much the automo- 
bile has had to do with the shaping of America 
and the lives of its people. 


Perhaps not enough has been said about the vital part 
it plays today, or the contribution automobile dealers 


have made and are making. 


All over the country, willing hands are hard at work 
on production of goods needed for national strength 


and security. 


Once these goods would have been made in factories 
with the workingmen’s homes close by, so as to be 
within ready walking distance of the job. 


Today, a parking lot for every modern factory is a 
first requirement. Men drive to work not 

only from the immediate neighborhood, 

but from distances of twenty-five, thirty, 

thirty-five miles or more. 


It is essential to these men—and to the 
country as well—that their cars be kept 
in good running order, and that they be 
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able to get replacements when their present cars reach 
their last mile. 


Here is where the services of the local automobile 
dealer become indispensable. 


He both sells and services cars—new cars and used 
cars. He is a source of personal transportation—de- 
pendable, daily transportation — at all prices and for 
all purposes. His service department is not confined 
merely to keeping cars running — it aims likewise to 
keep them efficient and therefore consuming the mini- 
mum of oil and gasoline. 


Today, with new-car production curtailed, these sup- 
plementary services become more important than ever, 
to him and to you. 

A real partner in progress with us, with 
his community and with his country, he is 
devoting his best efforts to his job—and 
thus pulling together with the rest of us 
for the good of all. 


ENERAL MOTORS 


RUIC K CADILLAC 
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SPAB Sets Up Machinery for Alloeati 





Industries to be Assured 


Supply of Critical Materials 


DETROIT.—Iuaugurating an al- 
locations program which eventual- 
ly is expected to aid both defense 
and civilian production, Supply 
Priorities and Allocations Board 
(SPAB) last week ordered a sur- 
vey of 1942 production programs 
as the first requisite of actual 
rationing of all critical materials. 

The action, predicted several 
weeks ago, is aimed at displacing 
the present priorities system which 
has bogged down. However, the 
priorities system will be main- 
tained for the most part; at least 
until the allocations program is 


well underway several months 
from now. 
Every industry must supply 


Willys Defense 
Orders Go Over 
50-Million Mark 


TOLEDO. — A contract for 18,- 
700,000 40-mm. detonating fuses 
worth $6,018,360 spiralled defense 
orders of Willys-Overland Motors 
beyond the $50,000,000 mark, it was 
announced here last week by Jo- 
seph W. Frazer, president, who said 
government contracts now total 

He also announced that full-scale 
production on Army orders for 18,- 
600 light reconnaissance cars or 
“jeeps” is now underway, and with- 
in a short time, Frazer said he ex- 
pected 400 units would be rolling 
off the assembly lines daily in the 
defense-geared Toledo factory. 
Plans and specifications for the 
Willys “jeep,” recently chosen by 
the Army after extensive tests as 
“standard” for this type mechan- 
ized unit, have been turned over 
to the Ford Motor Co., at the gov- 
ernment’s request, so the armed 
forces will have two sources of 
supply. 

Completed Willys contracts, he 
said, include 1,550 reconnaissance 
cars, valued at $1,495,391 and 350 
trailer coaches valued at $278,320. 
Uncompleted contracts include $13,- 
940,410 in 155 mm. shells, $1,947,- 
962 in anti-aircraft breech housings 
and recoil cylinders, $5,527,114 in 
powder and projectile hoists, $520,- 
000 in 20 mm. shells, in addition to 
contracts for additional manufac- 
turing facilities totaling $4,299,900 
and miscellaneous orders, including 
forgings, gun carriages and “jeep” 
parts, totaling $20,628,043. 

Shell production is nearing its 
peak, with nearly 3,000 units per 
day being produced, Frazer said, 
while large scale aluminum forg- 
ings for military aircraft construc- 
tion will be undertaken in Decem- 
ber. 


Defense Notes 


Preference to Rebuilders 

Rebuilders of machine tools have 
been granted the assistance of a 
preference rating of A-l-c in ac- 
quiring necessary scarce materials, 
it is announced by OPM. Order is 
effective immediately. Rebuilders 
are defined as those who rework or 
replace worn or missing parts, test 
the repaired tool under power, and 
guarantee its performance for a 
period of not less than 30 days. 


complete information on their 
month - by- month needs for pro- 
duction of defense and non-defense 
items, SPAB ordered. Similar re- 
quirements for repair parts and 
capital expenditures also must be 
given. 

SPAB laid down the principle 
that, where feasible, the allocation 
programs for each industry would 
be developed so as to assure mini- 
mum quantities of critical mate- 
rials to essential industries whose 
operations have been curtailed; 
that is, enough material will be 


supplied to meet their needs under | — 


the curtailment. 


While the allocation system has 
been applied in part to several in- 
dustries, the new step means that 
for the first time a manufacturer 
will have a government guarantee 
that he will obtain the amount of 
material allocated to him. Here- 
tofore the programs have allowed 
manufacturers to use specific 
amounts of materials—if they 
could get them through priorities 
action. 

OPM simultaneously issued an 
administrative order setting up 
machinery by which the program 
is to be developed, and outlined 
the manner in which the various 
industrial branches and other units 
of OPM are to cooperate. A new 
system of handling preference 
ratings in harmony with this pro- 
gram also was instituted. 

“It will, of course, take a good 
deal of time to get the entire pro- 
gram into effect,” the SPAB an- 
nouncement said. “As it gradually 
emerges, however, the program 
will give greater certainty to 
American business and industry; 
and it will also mean that defense 
officials will have a clear, overall 
picture of the nation’s total re- 
quirements for raw materials, 
SPAB having previously author- 
ized its executive director to get 
detailed requirement statements 
for the armed services, the mer- 
chant ship program and _lend- 
lease.” 


Gun Carriages 
To Be Made by 
Int'l Harvester 


CHICAGO.—Carriages for a me- 
dium caliber anti-tank gun will be 
manufactured at the Milwaukee 
Works of the International Har- 
vester Co., it was announced last 
week by Capt. Frederick D. Han- 
sen in charge of the Milwaukee 
sub-office of the Chicago Ordnance 
District. 

The award was confirmed here 
by Col. Donald Armstrong, chief 
executive officer of the Chicago 
Ordnance District, and by officials 
of International. The order totals 
approximately $2,500,000. 

The Harvester company will be 
responsible for the manufacture of 
the complete carriage for the gun 
except for the armor plate, and 
will install the armor plate on the 
carriage. The recoil mechanism 
and gun barrel will be manufac- 
tured elsewhere, and the final as- 
sembly of the gun also will be 
made elsewhere. In order to expe- 
dite production, the company will 
subcontract various parts of the 
carriage. 





WINGS FOR THE defense of America. These airplane wing spotiens, shown 


in process of fabrication at the Memphis Aircraft division of 
to North American Aviation’s Kansas City (Kans.) plant for installa- 
Each wing section is 19 feet long and contains 


be shipped 


tion in B-25 medium bombers. 


sher Body, will 


1,200 aluminum parts plus 20,000 attaching parts such as rivets and washers. 


AIR VIEW shows the progress made by construction crews on the 


Co. is building at Willow 


construction has advanced so ra 
which steel work is being erected, 


The assembly building, when completed, will 


NAM Prepares 
Fight Against 
Steel Expansion 


NEW YORK. — Production of 
war materials will be impeded 
rather than accelerated by the ad- 
ministration’s steel expansion pro- 
gram, according to the National 
Assn. of Manufacturers, which 
adds the opinion that this condi- 
tion will continue for at least two 
years, during the period of con- 
struction. 

An exhaustive NAM report, pre- 
pared for submission to the 46th 
Annual Congress of American In- 
dustry, when it convenes here Dec. 
1, reviews every phase of the con- 
troversy over steel capacity and 
concludes: 

“The decision to increase the 
nation’s steelmaking capacity to 
99,000,000 tons per year appears 
difficult to understand, since avail- 
able data of overall steel require- 
ments do not indicate a need for 
expansion on a large scale. 

“There is at present unutilized 
capacity to the extent of 4,000,000 
tons, or 40 percent of the adminis- 
tration’s steel expansion program, 
of which W. A. Hauck is the au- 
thor. This unusued, dormant capa- 
city stems largely from a shortage 
of scrap iron. New ore-carrying 
ships and new blast furnaces will 
require steel and time to build,” 
the report states. 

“Direct defense requirements in 
1941 will amount to about 12,400,000 
tons and exports to about 8,500,000 
tons, making a total of 20,900,000 
tons. This leaves a steel-making ca- 
pacity of 65,100,000 tons for indi- 
rect defense and civilian needs, 
which compares favorably with the 
total output in 1929 of 63,205,490 
tons. 


“The priorities system, bogging 
down under its own weisht, has 
failed to solve the increr ‘ng diffi- 
culties for Army and Navy officials 
in obtaining certain typ’s of steel, 
and has failed to provide an ade- 
quate check against hoarding and 
excess accumulation of inven- 
tories. 

“If government offici:ls had paid 
less attention to overall ing»t capa- 
city and more to supplying the in- 
dustry with a better idea of the 
particular classes of products re- 
quired and in what tonnages, it is 
probable that steel supplies for 
defense would be more than ade- 
quate today,” the NAM report con- 
tinues. 


“It is extremely doubtful whether 
the administration’s steel expansion 
program could possibly be com- 
pleted in time to ease the peak of 
defense program demands on ma- 
terials, which is expected to be 
reached, at the latest, early in 1943. 
Even if it were possible to com- 
plete the work of construction of 
the new facilities within that spe- 
cified period, the physical limita- 
tions imposed by supplies of raw 
materials would make it impossible 
to have much, if any, benefit of 
increased output from such steel- 
making capacity earlier than 1944, 
if then.” 
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7,000,000 bomber plant the Ford Motor 
The “L’” shaped plant, scheduled for completion next year, 
Shown in the foreground is the manufacturing section, on which 


roduction. The upper portion of the “L” on 
half of its actual length is shown in this photograph. 
of a mile long. 





Coupon System to be Used 
For Fuel Rationing in Canada 


Special to Automotive News 

OTTAWA—Three and a half 
months after the first appeal for 
conservation in the use of gasoline, 
C. D. Howe, minister of munitions 
and supplies, has announced a 
gasoline rationing scheme for 
Canada involving the use of 
rationing coupons. 

Distribution of the rationing 
coupons by provincial highway de- 
partments concurrently with the 
sale of vehicular licenses at the 
New Year is the system likely to 
be adopted for compulsory gas 
conservation in the dominion. 
Commencement of the plan is like- 
ly to be Jan. 1, or not later than 
the middle of the month, which is 
the deadline in most provinces for 
the purchase of motor licenses. 

A modified system of rationing 
has been in effect in Canada since 
last September when deliveries to 
service stations were cut 20 per- 
cent. Howe, in making his an- 
nouncement before the House of 
Commons admitted that this was 
“a crude but quick way” of re- 
ducing consumption, but said it 
had not worked out from the mo- 
torists’ viewpoint. 

“In due course it will be neces- 
sary to have a coupon book in 
order to obtain gasoline,” Howe 
said. “Why have we not done it 
before? It is a very difficult matter 
to work out. First you have to 
determine the _ classification of 
users, you have to decide the rela- 
tive amounts that should be given 
to this and that. It is not easy. It 
took England 18 months to put 
her rationing system into opera- 
tion. 

“The printing of coupon books is 
no small task. However, the work 
is well under way. It is the only 
fair way. Each motorist is given 
so much a month, according to 
his needs. If he wishes to use it 
all in a week that is his affair.” 

The minister said that the total 


will be 64,000,000 barrels, an in- 
crease of 10,000,000 barrels over 
the 1940 figure. Sources of supply 
were given as Western Canada, 
9.5 million barrels; by pipeline at 
Sarnia, Ont. from U.S. mid- 
continent fields, 10.7 million bar- 
rels; by lake tanker, 13.8 million 
barrels, and via ocean tankers, 30,- 
000,000 barrels. 

At the commencement of Oc- 
tober this year the Canadian oil 
inventory position was 1,422,000 
barrels below the corresponding 
period a year ago. In July it had 
been down by 314,000 barrels from 
the previous year. 

Howe took note of the criticism 
which has arisen as a result of 
the Oil Controller authorizing high- 
er gasoline prices. He said that 
there have been two increases of 
one cent each, since gasoline con- 
servation was inaugurated, and he 
claimed that the increases at the 
Gulf where all the gasoline comes 
from had been more than two 
cents. In New York City, tank 
wagon prices had advanced 2% 


cents. 
Se € © 


Dealers Favor 
Program 


TORONTO. — Service station 
operators in Toronto will welcome 
any gasoline rationing system that 
may be instituted by the federal 
government, Herbert Rawlinson, 
president of the Service Station 
Operators Assn., has indicated here. 

“Any system of rationing by 
quotas will be an improvement 
over the present plan,” said Raw- 
linson. “Now it is left to the sta- 
tion operator to distribute his fuel 
allowance among his customers as 
well as he can. The result is 
dissatisfied customers. A card sys- 
tem limiting the amount of gaso- 
line that any customer may pur- 
chase in a given period will re- 
lieve the service station of the 


consumption of crude oil this year responsibility.” 
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... re good prospects 


What is happening in Germany, America, some are rich, some poor; but the majority are the 
the Orient, Latin-America? important middle classes that account for 60% of all sales. 


Wh should there be a draft, 
y occupation of Iceland, high taxes? Because Liberty supplies its readers with information on impor- 


can we improve civilian defense, tant problems, gives both sides of vital questions, helps to shape 
ow municipal government, housing? their thinking, Liberty has become the guiding force behind 


their actions. 


ra J 
P, EOPLE are divided about questions like these. Some A ert 
try to avoid them, look for escape from them, hope that the old THUS DELI VERS MORE 
order will prevail. . s : eee 


4 


Others face them bravely and intelligently, eager to learn the 
whole truth by studying all sides, seeking the answers, that 


they may find a better way. 
These are the people that Liberty attracts. 


And these people are good prospects. Their desire for knowl- 
edge spurs them to weigh one claim against another until they 
are convinced that one political platform is right, one foreign 
policy preferable, one product superior to the next. 


They are the people,who will listen to the story you have to tell. 
And if you tell it well enough, they'll buy. 


For most of these people are in the peak of the buying market 
—where you get your volume sales. As in any cross-section of 
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FINANCIAL 


Immediate Outlook On Wall Street Held Uncertain 


GM Announces. 


Personnel Shifts} 


DETROIT.— The following ap-| 
pointments were announced last 
week by C. E. Wilson, president of 
General Motors Corp. 

W. H. Doerfner, who has been 
general manager of Saginaw Malle- 
able Iron division becomes general 
manager of the Saginaw Steering 
Gear division. Doerfner succeeds 
Alva W. Phelps who has been ap- 
pointed assistant general manager 
of Electro-Motive Corp. at La- 
Grange, IIl. 

James H. Smith, who has been 
works manager of the Saginaw 
Malleable Iron division, becomes 
general manager of the division. 

Samuel W. Haley, who has been 
assistant works manager of the 
Malleable Iron division, becomes 
works manager, succeeding Smith. 

In addition to these appointments 
it was announced that French Bas- 
sett, sales manager of the Malle- 
able Iron division, has been given 
added duties as coordinator of the 
defense program for that division. 


during the 
Pittsburgh 


t week in the Hunt 
ealer association. 


Free Service Out 


HARRISBURG, 

Pennsylvania Automotive Assn. 
week recommended that deal 
continue _ free wyckup 

service. C. S. h, 


T’S a different world today from that 

which has confronted all of us in the 
past, and the automobile industry, like many 
others, is adjusting itself to the demands 
of the times. But certain things remain 
changeless — such as, the need for character 
in anything we build, the need for honest 
craftsmanship and durable design. These 
things have made Body by Fisher notable in 


the past, the only automobile body univer- 


association, 
dealers are 
G, Pa.—(UTPS).—The| while others are omg 
it} service when the amoun 


ers dis- 
and delivery 


manager of the' of free se 


Much Depends 


On U.S. Policy 


Toward Taxes, Civilian Output 


By Dana Stuart 
Wall St. Correspondent 

NEW YORK.—Not in months 
has there been such an even divi- 
sion in opinion in Wall Street re- 
garding the immediate outlook for 
security prices. And both sides ap- 
pear very confident they are right. 

As to the longer term, there is 
pretty general agreement that 
stock prices eventually will have 
an advance over a long period. But 
as to the next month or so, or even 
longer, one school holds that prices 
will go up and the other that they 
will go down. 

Those who say they will go up, 


ing te beer ck ee ee rs and, Detense ene sy the | declare that a bear market of many 


months standing is being reversed 
and that stocks now are being ac- 
cumulated by wise investors. They 

for this|}say that a period of accumulation 
of the repair|is nearly always characterized by 


bill is less than a certa amount. 
a long time in which prices move 
of ton, a, + sirarendimuniearsunms sidewise. The reason for this is 


Ba on out that some 
rging for this service, 


“THE FINEST CHEVROLET OF ALL TIME’ is this year’s leader in the 
low-price field with its beautiful new Body by Fisher. 


sally known by name. They still make 
Body by Fisher notable today, as you 
will readily see when you view the new 
array of 1942 General Motors cars, the 
only cars 
with the 
Unisteel 
Turret 
Top Body 
by Fisher. 


ON GENERAL MOTORS CARS ONLY: CHEVROLET + PONTIAC « OLDSMOBILE + BUICK + CADILLAC 


Stock Price Averages 


Previous Latest Year 

Period Period Change Ago 
oosseeeere 27.02 27.09 +0.07 37.9) 
.. 27.12 27.22 +0.10 39,09 
. 26.27 26.27 —— 2995 
19.28 19.28 —— 1959 


24 motors 
10 car-truck co.’s 
10 parts-acces. ... 
4 tire-rubbers 


—_———  >>wqouwoeii— 


that those investors who are doing 
the accumulating, engage in a4 
flurry of buying (which temporari- 
ly lifts prices) and then wait until 
quotations sag before reentering 
the market. 


On this basis, it must be admit- 
ted that the market has shown 
just such movements that might 
have arisen from investor accumu- 
lation followed by retirement from 
the market. 

The bulls also maintain that the 
war outlook is the best it has been 
since it started. 


Those who contend that the mar. 
ket will go down in the immediate 
future, base their case on various 
uncertainties of the moment. First 
they cite taxes. They say they want 
to see the 1942 tax bill, or have a 
very good idea of what it is going 
to be, before they start buying se- 
curities. They also want to know 
more definitely how much curtail- 
ment in production of civilian 
goods is to take place. 


They admit the war outlook is 
improved, but they want a clearer 
picture of what is happening in 
Russia and what is going to hap- 
pen there in the next few weeks. 


Pittsburgh Show 
Results Exceed 
Dealers’ Hopes 


PITTSBURGH. — Public interest, 
attendance and sales results of 
the Pittsburgh Automobile Show 
and Defense Exposition here Nov. 
8-15 far exceeded all expectations 
of the Pittsburgh Automobile Deal- 
ers’ Assn., according to Lee W. 
Moran, president. He said: 


“We thought we had pretty good 
attendance at last year’s show, but 
this year’s paid admissions topped 
last year’s figures by more than 
15 percent the first three days of 
the show. The third day, Armistice 
Day, saw more than 50 percent in- 
crease in attendance over a corre- 
sponding single day last year.” 


The show picked up momentum 
steadily from the beginning, Moran 
said. He continued: 

“It revived buying interest here. 
I do not say we will sell more 
cars because of it, because we ex- 
pect to sell all available cars any- 
way, but the greater interest 
which the show created provided 
us with a greater variety and se- 
lection of prospects and conse- 
quently better and easier deals. 
The public found, to its surprise, 
that the new cars look better than 
last year. The show dissipated the 
notion that this year’s cars are 
inferior and that stimulated buy- 
ing interest.” 

According to W. N. Owings, sec- 
retary-manager of PADA, a strict 
accent on automobiles was main- 
tained over the military and com- 
mercial exhibits of heavy industries 
engaged in defense work in this 
area—a 60 to 40 percent ratio of 
floor space. The hit of the show, 
he said, was the service display 
where actual cars were constantly 
put through a highly-skilled serv- 
ice of reconditioning and repair by 
a battery of trained mechanics 
who demonstrated the proper way 
to take care of a car and to re 
pair every imaginable trouble. Em- 
phasis was on intelligence and 
care in replacing worn parts and 
in general overhauling. 
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It was twenty-seven years ago, back in 1914, that we first 







shipped Chase Upholstery to our first three automobile 






customers—Cadillac, Dodge and Kissel. We’ve seen 






ook is 
clearer 
ing in 
0 hap- 
weeks. 


Cadillac and Dodge go through many changes to become 






important units of General Motors and Chrysler Cor- 






poration, whom we still serve. 










Somehow we regret that Kissel Kar turned its last wheel. 


Otherwise we'd have a perfect record! 










* * 





* 





In that quarter century Chase Upholstery has gone 





through a progression of colors, patterns, textures and 






weaves. But it has remained a pile fabric, with the pile 






fibres locked to the back of the goods so that the wear 






comes on the resisting ends of the fibres. 







One other thing about Chase Upholstery has not changed. 


It is that intangible woven right into every square yard 






of it... the infinite painstaking care of those New Eng- 






land weavers at Sanford Mills “down East in Maine” 









The New England Conscience that cannot be written 


into the specifications proves its worth for you at least 






twice. On the body finish line, upholstery operations 






ee 


Sette aera 


go along without a hitch because of uniformity of weave, 






color and texture. On used-car lots, the Chase Uphol- 






stered trade-in is always the “nice clean job” that speeds 






up turnover with minimum reconditioning. 










Casas \ slice Batol ee de a 


ee al 
Sales Division of Sanford Mills, Sanford, Maine 
Branches: Boston, Detroit, Chicago, Los Angeles 
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Shipments of Automotive 


Open House Week 
Gets Underway 
In Philadelphia 


PHILADELPHIA. —The annual 
automobile dealers’ 
week sponsored by the Philadel- 
phia Automobile Trade Assn. got 
underway yesterday (Sunday) and 
will continue through the week. 


The “open house” week was 
initiated by the dealers in co- 
overation with the Philadelphia 
Bulletin. 


Dealers are hopeful that the 
week’s activities will prove a 
stimulant to the lax market and, 
in connection with this, the PATA 
has issued a bulletin dealing with 
the problems facing automobile 
men in the 1942 sales market. 

Called “An Automobile Man’s 
Creed—1942,” the bulletin lists the 
proper attack which should be 
made in merchandising the new 
models. 





open house; 





H.C. DOSS, 
B-24 bomber 
sage plant in which to build the hombers. The visitors are members of a group 
which now is enroute home with a driveaway of Lincoln and Mercury cars. 


Left to right: Bagty Hall and W. 


Birmingham, Ala.; 
Doss. 


Barnard Takes Over 


PORTLAND, Ore.—H. Barnard. for- 
merly a Buick dealer at Indianapolis, 


of new anti-aircraft defense unit pick up sound of plane 


miles away, catch plane in brilliant beam of light; me- 
chanical “brain” flashes plane’s position to gun which 
fires with deadly accuracy. Searchlight equipped with 


U. S. Tires; power, communication and control by 







U. S. Rubber insulated electrical wires and cables. 


Here’s the way U. S. Dealers 
help Rubber Conservation 


The U. S. Dealers TIRE 
CONSERVATION PLAN 
offers motorists Priority 
Service on all safe /f 
methods of making / 
tires last longer. The | 








eneral sales manager of Ford, shows scale model of Consolidated 
Lincoln-Mercury visitors from the South. 


Ford is erecting a 


H. Dexter of Dexter-Hall Motors, Inc., 
. J. Beck, Lincoln-Mercury branch manager at Atlanta; 
he photo was made at the Ford Rotunda in Dearborn. 


now heads the Barnard Motors. Inc. 
here. The firm succeeds Highland Mo- 
tors, distributors in Oregon and South- 
western Washington. 









IT BETTER 


Goods Rise in September 


'All Classifications Reveal 


Heavy Gains Over August 


NEW YORK. — Manufacturers 
cooperating with Motor and Equip- 
ment Manufacturers Assn. report 
September shipments higher than 
the previous month in all cate- 
gories. Shipments in all classifica- 
tions are likewise above those re- 
corded for September 1940. 

The Grand Index for all branches 
of the industry in September rose 
to 282 percent of the January 1925 
base as compared with 246 percent 
for August and 178 percent for 
September 1940. 

Shipments to vehicle manufac- 
turers for original equipment in 
September advanced to 271 percent 
of the base, which compares with 
258 percent registered in August 
and 185 percent for September last 
year. 

Replacement parts shipments to 
wholesalers for September rose to 
298 percent of the 1925 base as 


In Every Branch of Service ... 


RUBBER DOE 


Billion Candlepower “Eye” &“Ears’ (© 
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compared to 242 percent for Aug. 
ust. In September 1940 the index 
stood at 200 percent. 


Accessories shipments to whole. 
salers increased to 170 percent of 
the base index. This compares with 
160 percent in August and 132 per. 
cent in September 1940. 


Service equipment shipments to 
wholesalers in September rose to 
290 percent of the base, which 
compares with 216 percent in Aug.- 
ust and 139 percent in September 
1940. 


Hold Prevailing 
Level of Fuel 
Prices, OPA Asks 


WASHINGTON. — Leon Hender- 
son, price administrator, has re- 
quested crude oil producers. re- 
finers and marketers to refrain 
from further price increase. 


Henderson sent telegrams to all 
principal producers and purchas- 
ers of crude oil last week asking 
them to hold purchase prices to 
the level prevailing Oct. 1. 


Letters were sent to the larger 
marketers of gasoline and other 
refined products asking them to 
make no price advances in petro- 
leum or petroleum products with- 
out prior notice and approval by 
Office of Price Administration. 


These instructions include gaso- 
line, kerosene, burner oil, heavy 
fuel oil, lubricating oi] and other 
petroleum products. The proposed 
increases which must be submitted 
for approval include contract or 
spot prices of petroleum and its 
products, including refinery, tank 
car, tank wagon, barge, retail 
service station and other prices 
quoted by individual companies. 


NADA 


(Continued from Page 1) 


ing up of NADA's executive per- 
sonnel] so that it may be equipped 
for any task that may arise. One 
of the NADA’s future big prob- 
lems, it is stated, revolves around 
allocation of cars from manu- 
facturers to dealers, and from 
dealers to consumers. 


An equitable distribution from 
manufacturer to dealer, it is con- 
tended, is necessary if the greatest 
number of dealers are to remain 
solvent. It is also felt that the 
nearer NADA can come to ob- 
taining free enterprise, as it may 
affect the distribution of cars from 
dealer to consumer, the greater 
will be the opportunity to retain 
enough margin to enable the dealer 
to continue in business. 


free **Four 
Vital Spots” Bath 
book sup- @# 
plies impor. 
tant facts on 
the care and 
use of tires. 


QUALITY TIRES CONSERVE RUBBER FOR 
DEFENSE...SAVE MONEY FOR CAR OWNERS 
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Rubber helps navy fuel ships... 
turn propellers . . . fire guns 


Aboard U. S. Navy warships, 
through U. S. Rubber hose, ang 

flows the lifeblood ofourfight- “ ae 
ing fleet ... fuel oil and gaso- 
line; below, revolve giant pro- 
peller shafts encased in rubber 
sheaths that prevent pitting 
and corrosion; and through- 
out the ship, signals flash, tur- 
rets turn, guns are fed and fired 


Dealers look with favor on the 
proposed reduction in the number 
of car models, to be made after 
Jan. 1. The likelihood of only 
coupes, two- and four-door models 
being produced next year, dealers 
feel, would have less impact on the 
industry’s marketing setup than 
the proposed plan, whereby only 
the lowest-priced cars in the in- 
dustry would be produced to save 
defense materials. Dealers feel that 
the simplification of makers’ lines 
of cars would save as much ma- 





















: by electric current delivered : 
Rubber tuhes for through U.S. as terial and at the same time force 
7 Rubber insu- fewer dealers out of business. 










lated wires 


The automotive industry, as 
and cables. 


mentioned several weeks ago, be- 
lieves it will fare much better 
under the new allocation-of-mate- 
rials plan just launched by the 
Supply Priorities and Allocations 
Board. Under the present setup, 
the production of cars has no 
priorities whatsoever and manu- 
facturers must go into the market 
cold, hoping to obtain the frag- 
ments left after defense require- 
ments are met. If SPAB’s program 
can be worked out successfully, it 
will be possible for car makers to 
plan on a definite amount of ma- 
terials, thereby eliminating many 
uncertainties that prove costly both 
to the nation and various branches 
of the automotive industry. 


gas masks... 


Non-kinking, tough U. S. 
Rubber tubes in new type gas 
masks protect soldiers from 
gas attack; insure free flow of 
air at all times. 
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UNITED STATES RUBBER COMPANY 


6600 East Jefferson Avenue, Detroit, Mich. 
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What 


do you mean 





Vie Sheed ? 


THE TALK GOES AROUND about all this defense money creating 
a new silk shirt market. 


That’s a market of wage earners suddenly come rich, rich 
enough to buy silk shirts to wear under their overalls. 


It happened during the last war. 
Advertisers are wondering about its happening now, too. 


Advertisers are asking, Should we trade down, use mass 
appeal media, cash in on this new-rich market? 


That’s natural. 

Except in New York. 

New York has no new silk shirt market. 
nitiaeatiilie iiiemssn 


New York, you see, is a distribution center, a commercial and 


a financial city rather than a manufacturing city. 


New York is busy with defense, yes. 


New Yorkers are cashing in on some of the defense money, 


sure. 


New Yorkers may be buying more silk shirts. 


1017 


But they’re the same New Yorkers who always bought silk 
shirts. 


The same New Yorkers who always buy the most of everything 
that’s advertised. 


The New Yorkers whose incomes are better than average. 
——— 


You can see that clearly in the automobile business. 


The most automobiles sold in New York are sold in neigh- 
borhoods peopled by families of above-average incomes. 


Take just 23 such above-average-income neighborhoods out 
of New York City’s total of 116. 


23.3% of all New York City families live in these 23 neigh- 
borhoods. 


In September, 1939, these 23 above-average-income neigh- 
borhoods bought 34.4% of all the new cars sold in New 
York City. 


In September, 1941, these 23 neighborhoods were still buy- 
ing nearly a third of all the new cars sold in New York City— 
31.37% of them. 


In the first nine months of 1941, total new car sales in New 
York City were 25% ahead of the same period in 1940. 


In the first nine months of 1941, total new car sales in these 
23 above-average-income neighborhoods were 25% ahead 
of the same period in 1940. 


a 


Defense may have created new silk shirt markets elsewhere 
in the country. 


But not in New York. 


In New York, the pattern of buying—of automobiles as of 
everything else that’s advertised—continues as always: the 
most buying is done by the families that have better-than- 
average incomes. 


That’s why The New York Times continues to publish the 
biggest volume of automobile advertising in New York City. 


Because The New York Times concentrates one of the biggest 
newspaper circulations in the country among New York’s 
above-average-income families . .. 39% of it in the 23 neigh- 
borhoods that buy one out of every three new cars sold here. 


The New Pork Cimes 


““aALL THE NEWS THAT’S FIT TO PRINT” 
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ENGINEERING 
By A. H. Allen 

WHEN THE shooting is done 

and the bombers and pursuit ships 
stop rolling from the aircraft as- 
sembly plants it seems reasonable 
to expect some rather startling 
changes in the use of materials in 
motor cars, not the least of which 
probably will be an important in- 
crease in the amount of aluminum 
going into automobiles. While the 
light metal may not return at once 
for pistons, at least in the opinion 
of some engineers today, certainly 
the lowering of aluminum cost 
which will follow the volume pro- 
duction now being set up is going 
to put the metal squarely into 
competition with steel for a wide 
range of consumer goods. 

Today virgin aluminum in in- 
got form is priced at 15 cents a 
pound which, on a volume basis, 
would be equivalent to five cents 
when compared with steel since 
aluminum has about one-third 
the specific weight of steel. Fin- 
ished steel is priced at around 
three cents a pound which still 
gives it a comfortable margin 
over aluminum in the finished 
form. Furthermore the two 
metals cannot be compared on 
a volume for volume basis, since 
steel has unit strength well in 
excess of even heat treated 
aluminum alloy. | 


Real Battle 


Forthcoming 

BUT WHEN aluminum in ingot 
form gets down to around five 
cents a pound, which is not im- 
possible some day years hence 
when the vast new aluminum 
plants now under construction are 
begging for customers, then steel 
will really have to look to its 
laurels. Passenger car bodies of 
*precolored aluminum sheet, rail- 
road cars of the same material; 
building materials like window 
frames, stair rails, maybe even 
some extruded structurals, all 
competing on a price basis with 
steel, will give the old established 
steel industry something to con- 
jure with. Aluminum wheels, cyl- 
inder blocks and heads, perhaps 
even frames for automobiles will 
be in the picture fighting for ac- 
ceptance on the basis of an equiva- 
lent price and an appreciable re- 
duction in tare weight or non- 
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PURCHASING 
payload. The denouement of the 
coming battle will be one of the 
most spectacular in the long his- 
tory of American industry. 

Engineers, designers, stylists 
and other nonproductive work- 
men with automobile companies 
are hoping this post-war era will 
not be too long in coming, for 
the security of their present jobs 
depends in large degree upon 
how long the demands for de- 
fense production are going to 
compel suspension of plans for 
introduction of new models. Ac- 
cording to present information, 
about the only new feature of 
1943 models will be the “serial 
numbers,” and there is not much 
engineering or designing talent 
required in production of a serial 
number. 


* * * 


Collection 


Of Small Industries 


WHAT DO you need to build a 
million passenger cars and trucks 
a year? K. T. Keller, president of 
Chrysler Corp., in a recent address 
before the Army Industrial College, 
summarized the situation by break- 
ing down the corporation’s ac- 
tivities in 19 plants throughout the 
country, with better than 80,000 
employes and more than 15,000 
machine tool units. 

These machines are classified 
into 2,500 lathes, 3,300 drilling 
machines, 2,100 grinding ma- 
chines, 1,100 gear cutters, 1,800 
milling machines and shapers, 
140 metal sawing machines, 250 
forging machines, 1,900 presses, 
and 2,200 miscellaneous and spe- 
cialized pieces of equipment. 
Beyond these staggering totals, 
a vast amount of buying of parts 
and materials must be done on 
the outside, so actually the 
Chrysler Corp. is not a single big 
industry, but a collection and 
integration of small ones. 


Big Job 


In Small Pieces 

AS KELLER explains, “One of 
the outstanding characteristics of 
the automobile industry from the 
standpoint of organizing its mass 
production processes is that you 
break down what is to be done 
into pieces; you design machines, 


tools, dies, jigs and fixtures for 
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25 YEARS 
OF SERVICE 


TO USERS OF 
ELECTRIC WELDED 
STEEL TUBE PRODUCTS 


WALLS WITH WELDS 


MICHIGAN STEEL TUBE 
PRODUCTS CO. 


xk 


GENERAL OFFICES: 9450 BUFFALO STREET, DETROIT 
Factories at Detroit, Mich., and Shelby, Ohio 


xk * 


MECHANICAL STEEL TUBE DISTRIBUTORS 
Steel Sales Corp.—Chicago, St. Louis, Detroit, 
Milwaukee, and Minneapolis 
W. P. Kincheloe Co., Louisville, Ky. 

C. L. Hyland Co., Dayton, Ohio 
Strong, Carlisle & Hammond Co., Cleveland, Ohio 
American Tubular & Steel Products Co., Pittsburgh, Pa. 
Miller Steel Co., Inc., Newark, N. J. 

James J. Shannon, Milton, Mass. 

Service Steel Co., Los Angeles, Cal. 


xk 


those machines to perform spe- 
cific operations on those pieces; 
you do it in such a way that for 
the most part these machines can 
be operated by men available, men 
who are responsible for one or 
two operations on one of the 
pieces. Then the piece goes to an- 
other machine which in turn is 
operated by another machine ten- 
der and that machine performs an- 
other operation or two. A large 
measure of the quality of output 
is dependent upon the machine and 
he selected and the tools pro- 
vided. 


“Such a set-up provides jobs 
in* highly particularized occupa- 
tions for a large number of per- 
sons, but to make it work you 
must have a large and highly 
skilled staff of superintendents, 
master mechanics, tool and die 
engineers, foremen and ma- 
chinery repair men—men who 
can take a machine apart and 
put it together again and under- 
stand what makes it work. You 
need this group of planners, or- 
ganizers and master machine 
craftsmen to keep the machines 
in condition to be operated ef- 
ficiently by the men who tend 
them in the production line.” 
This is simplifying the picture 
of mass production in its es- 
sence, but the description comes 
from a man who has come up 
through the shop ranks and 
knows whereof he speaks. 


* * * 


New Test for 
Cooling Systems 


RACINE, Wis.—To test the effect 
of various kinds of breezes on the 
water of radiators, Modine Radi- 
ator Co. here has built a specially 
designed wind tunnel. It is claimed 
to be the largest of its kind in this 
country, and it takes the place of 
sending cars to various climates 
and windy sections of the country 
to learn what can now be done in 
a short time by turning on the 
wind in the tunnel at the com- 
pany’s plant. 

The wind tunnel is 35 by 90 feet 
in size with an air passage 12x12 
feet. A three-blade propeller, 11 
feet in diameter and similar to 
those on transport planes, furnishes 
sufficient wind. 


Sales 


(Continued from Page 1) 


186,016 cars and trucks sold 
October, 1940. 

Total GM output during October, 
including U. S. and Canada and 
export shipments, hit 179,120 cars 
and trucks compared with 226,169 
in October, 1940, and 89,300 in 
September this year. Factory sales 
for the first 10 months of this 
year totaled 1,964,233 against 1,- 
584,326 units a year ago. 

Studebaker’s retail deliveries in 
the U. S. during October hit 5,641 
passenger cars and trucks, bring- 
ing deliveries for the first 10 
months of the year to 106,517 units. 
In October, 1940, retail deliveries 
were 11,720 and for the first 10 
months last year deliveries 
amounted to 88,580 units. 


Studebaker’s output in October 
totaled 8,897 cars and_ trucks, 
which compares with 14,709 fac- 
tory sales in October a year ago. 
For the first 10 months of the year 
factory sales were 109,176 pas- 
senger cars and trucks as com- 
pared to 96,245 units in the same 
period of 1940. 


in 


Woolson Again Named 
To Lead Engineers 


NEW YORK.—H. T. Woolson, 
executive engineer, Chrysler Corp., 
was reelected vice-chairman of the 
Engineers’ Council for Professional 
Development at its annual meet- 
ing here last week. 

Other officers named included: 
Chairman, R. E. Doherty, president 
of Carnegie Institute of Tech- 
nology; secretary, H. H. Henline, 
secretary of the American Insti- 
tute of Electrical Engineers, and 
assistant secretary, A. B. Parsons, 
secretary of the American Insti- 
tute of Mining and Metallurgical 
Engineers. 


Howison Named 


DETROIT.—Frank M. Hawley, vice- 
president of the Morse Chain Co., an- 
nounces the appointment of Robert J. 
Howison as_ sales manager of the 
Automotive division here. 


the 4th Dimension 
Henderson: ‘Adv. Must Survive;’ 


Bottom Succeeds Barbier 
By Pete Wemhoff 


Advertisers Praised 


“So far as advertising is concerned, it must survive as a 
thriving, dynamic force,” Price Chief Leon Henderson told 


the convention of the Assn. 
Springs, 


of National Advertisers in Hot 
Va., last Thursday (13). Henderson praised the 


nation’s advertisers and assured them that, as far as he 


himself was concerned, th 
advertising business need 
have no fear that it will be 
curbed as a means of controlling 
inflation or restricting production. 

“If I have a point of view about 
advertising it is that under the 
sort of expanding economy I would 
like to see there should be more 
of it,’ Henderson said. “That is, 
more of the right kind... . 

“You don’t expect me to tell you 
that advertising is not going to 


Switch 

E. D. Bottom, assistant sales 
manager in charge of Lincoln 
and Mercury for the past year, 
succeeds Roy Barbier as adver- 
tising manager of Ford, effective 
today (17). 

Bottom, previous to moving to 
Dearborn a year ago, was one 
time branch manager for Ford 
in Atlanta. He was called to 
Dearborn by H. C. Doss, Ford 
general sales manager. 


suffer in this defense program. I 
wouldn’t try to kid professionals. 
But I can tell you with all convic- 
tion that I regard it as part of my 
job to do what I can to maintain 
the maximum of civilian activity 
in our economy consistent with the 
basic requirements of defense. 

“And I ask you to believe me 
when I say that since the question 
has been raised . . . I consider that 
advertising is included in the cate- 
gory of important civilian activity.” 

ANA delegates earlier had seen 
a dramatization of attacks on ad- 
vertising which ascribed the most 
powerful criticism of advertising 
to governmental sources. The Co- 
lumbia Broadcasting System pre- 
sented a stage adaptation of ma- 
terial collected by a joint com- 
mittee of the Association of Na- 
tional Advertisers and the Ameri- 
can Assn. of Advertising Agencies. 

The ANA, at its closing session, 
elected the following officers: 
Chairman cf the board, Gordon E. 
Cole, Cannon Mills, Inc., New York 
City; vice-chairmen, Carleton 
Healy, Hiram-Walker, Inc., De- 
troit, reelected, and C. G. Morti- 
mer jr., General Foods Corp., New 
York, newly elected. Paul B. West, 
New York, is continued as presi- 
dent. 

Directors reelected are A. O. 
Buckingham, Cluett Peabody & 
Co., Inc., New York, and M. H. 
Leister, Sun Oil Co., Philadelphia. 
Newly elected to the board are: 
H. W. Roden, former chairman of 
Harold H. Clapp, Inc., Jersey City; 
Cc. G. Carr, Aluminum Co. of 
America, Pittsburgh; J. P. Miller, 
Pet Milk Sales Corp., St. Louis; 
and Paul S. Ellison, Hygrade Syl- 
vania Corp., New York. 


Solace 
House banking and currency 
committee has amended (to ad- 


FORT WAYNE, 
become one of the gre 
Army, through which 
meme industr 

8 


virtua 
funnels to all 
rsed monthly by 


vertisers’ relief) the section of 
the pending price-control legis- 
lation which would have given 
President power to “regulate or 
prohibit . . . selling and market- 
ing practices.” 

This section was scrapped and 
one added which prevents inter- 
ference with established business 
practices, unless such practices 
circumvent price ceilings. Amend- 
ment had been proposed by 
American Assn. of Advertising 
Agencies. 


Advanced 


W. E. Hosac, vice-president of 
Metropolitan Sunday Newspapers, 
Inc., since its formation nine years 
ago, has been elected president, 
succeeding the late George Ham- 
mesfahr. 

The Metropolitan group was 
organized in 1932 for the purpose 
of developing advertising in the 
Sunday comics and rotogravure 
sections. The original group con- 
sists of 10 of the largest papers 
in the United States, and has 
been extended to include 24, with 
a total circulation of 11,000,000. 

Hosac announces that, during 
the last few months, the sales or- 
ganization has been doubled and 
that a large newspaper and trade 
publication advertising campaign 
is planned for 1942. Business now 
on the books for the coming year 
is greater than at any like period 
in Metropolitan’s history. 


Flicker 


A new sound picture on the art 
of fly casting has been produced 
by the Fisher Body division and 
now is ready for distribution. 

The film, “Let’s Go Fishing 
Again,” is a sequel to the picture 
“Let’s Go Fishing.” W. S. McLean, 
director of advertising for Fisher 
Body, announced that “Let’s Go 
Fishing Again” would, like the 
first picture, be distributed with- 
out fee. 


Recognition 

Hudson’s Horizons magazine won 
the honorable mention award in 
the 13th annual competition con- 
ducted by the Direct Mail Adver- 
tising Assn. for magazines in the 
non-subscription group. Only two 
publications received recognition in 
this non-subscription magazine 
class—Horizons finished second to 
the long-established Friends, pub- 
lished by Chevrolet. 

Horizons, which circulates to 
Hudson owners throughout the 
United States and Canada, is less 
than a year old but December cir- 
culation will reach over 150,000 
copies. 


Notes 

Horace Fretwell, of Lynch Mo- 
tors, Jacksonville, Fla., has been 
elected president of the Jackson- 
ville Advertising club. He succeeds 
James M. Grady. 


in Detroit, one of the nation’s oldest military posts, has 
at equipment procurement centers for the new mechanized 
all transport equipment 
Army establishments. 

this Quartermaster motor supply depot. Last week a fleet 


roduced by the auto- 
ore than $3,000,000 is 


of 125 Chevrolet 4x4’s—a truck generally accepted as standard in all branches 


of the Army—left Fort Wayne 
H. Fraser checks out the Chevr 
Wesley W. Doan. 


or posts throughout the nation. Lieut. Arthur 
olet 4x4’s shown above with the aid af Private 
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FTC Accuses GM of Parts, Accessories Coercior 


Orders Company to Cease 
Alleged Pressure on Dealers 


(Continued from Page 1) 


which were not ordered by the 
dealer, and shipped accessories, 
with or without cars, without prior 
order therefor. 

The findings relate that the 
sales corporation customarily re- 
quired dealers to project or make 
estimate of future needs in parts 
and accessories, and in many in- 
stances treated such projections as 
orders and made shipments thereon. 

The FTC further charges that 
the respondents’ practice of selling 
parts on the condition, agreement 
or understanding that the pur- 
chaser shall not sell or use parts 
of a competitor, has had the ef- 
fect of substantially lessening 
competition and a tendency to 
create a monopoly in replacement 
parts used on GM cars. By means 
of the provision in the contract 
that GM dealers will not sell or 
offer or use parts not manu- 
factured by or authorized by the 
respondent sales corporation, the 
findings continue, practically all or 
approximately 14,000 GM dealers 


Battery Makers 
To Concentrate 


On Fewer Models 


AKRON.—At its recent conven- 
tion held in Chicago, the Assn. of 
American Battery Manufacturers. 
Inc., adopted a resolution calling 
for concentration of production 
facilities and sales efforts on those 
batteries that have longer life, 
better performance and maximum 
user: value. 

The resolution was agreed upon 
as an aid to the national defense 
effort in view of the shortage of 
strategic raw materials, and the 
resulting curtailment on produc- 
tion of replacement automobile 
batteries. 

Under the limitation program, 
production is likely to be in- 
sufficient to meet the needs of car 
owners and association members 
felt they could best serve the 
needs of the government by such 
a concentration of facilities. 

At the close of the convention, 
B. F. Morris of Thomas A, Edison, 
Inc., was reelected president of the 
association for 1942. Also elected 
were E. T. Foote, first vice-presi- 
dent, J. H. McDuffee, second vice- 
president, A. H. Daggett, secre- 
tary and L. A. Doughty, treasurer. 

The following directors were also 
named: O. V. Badgley, A. J. Bara- 
cree, H. C. Montgomery, Lester 
Perrine, Ward Perry and L. B. F. 
Raycroft. 


Studebaker Service Club 


Now in 12th Year 
SOUTH BEND.—Early enthusi- 
asm is the death of many a good 
idea but this does not hold true in 
the case of Studebaker’s Service 
Clubs, according to D. O. Wilson, 
general service manager. 

Service Clubs were organized in 
each of Studebaker’s branches al- 
most 12 years ago and have been 
going strong ever since. There are 
125 clubs in operation at present. 
Membership, totaling 3,500, is con- 
fined to the personnel of dealers’ 
and distributors’ service depart- 
ments with regular meetings at 
60-day intervals. 


“RUSINESS-AS-USUAL” for Dodge 


proprietor of China Motors Federal, Inc., Dod 


have been removed as customers 
and prospective customers of in- 
dependent manufacturers and 
jobbers, and there have likewise 
been removed as customers of 
such manufacturers and jobbers 
all associate dealers and selected 
independent garages who have 
agreed to purchase only parts 
supplied by GM dealers, it is 
charged. 

The FTC order directs General 
Motors Corp. and General Motors 
Sales Corp., in connection with the 
sale and distribution of automo- 
bile accessories, supplies and simi- 
lar products, to cease and desist 
from (1) Requiring dealers, by 
means of intimidation or coercion, 
to purchase or deal in accessories 
or supplies sold and distributed by 
the respondents or by any one 


Feb. Production Quota 
To Be Set Wednesday 


WASHINGTON, — OPM has 
delayed until Nov. 19 its regu- 
larly scheduled meeting for Nov. 
15, at which time the new-car 
output quota for February will 
be set. 

Under OPM’s tentative sched- 
ule, February’s quota is set at 
174,000 cars and there is little 
likelihood of a change being 
made at next Wednesday’s meet- 
ing. This quota would compare 
with the 204,848 limitations set 
for December and January. 


designated by them; (2) Cancel- 
ling, or directly or by implication 
threatening the cancellation of, 
any franchise or agreement with 
dealers, because of their failure or 
refusal to purchase or deal in the 
respondents’ accessories or sup- 
plies; (3) Cancelling, or directly or 
by implication threatening the 
cancellation of, any franchise or 
agreement with any dealer, for 
purchasing or dealing in acces- 
sories or supplies not obtained 
from the respondents; (4) Ship- 
ping accessories or supplies with- 
out prior orders therefor, or can- 
celling, or directly or by implica- 
tion threatening the cancellation 
of, any franchise or agreement 
with a dealer because of a failure 
or refusal to accept accessories or 
supplies shipped without prior or- 
der; and (5) Refusing, or threat- 
ening to refuse, to deliver auto- 
mobiles to dealers because of a 
failure or refusal to purchase or 
deal in the respondents’ accessories 
or supplies. 

The commission order also di- 
rects the respondents to cease and 
desist from violating the exclusive- 
dealing section of the Clayton Act 
by entering into, enforcing, or con- 
tinuing in operation or effect, any 
franchise or agreement for the 
sale of automobiles or any con- 
tract for the sale of, or selling, 
automobile parts on the condition, 
agreement or understanding that 
the purchaser shall not use or sell 
automobile parts other than those 
acquired from the _ respondents, 
unless such condition, agreement 
or understanding be limited to 
automobile parts necessary to the 
mechanical operation of an auto- 
mobile, and which are not avail- 
able, in like quality and design, 
from other sources of supply. 


in Shanghai. Max Friedman, center 
ge distributor for the Shanghai 


area, reports “‘business-as-usual’’ in spite of war-aggravated conditions i h 
Far East. Friedman is shown here during his recent bi-annual visit to "Detreit, 


in the office of C. B. Thomas, vice-president and 
ler Export division. At the left is C. F 


. Cress 
8. 


eneral sales manager, Chrys- 
ar-Eastern representative for 


Chrysler Export, who departed for Manila Nouv. 


CHARLES L. JACOBSON, vice-president in charge of sales, Chrysler Sales 
division, holds a conference with West Coast Chrysler field men at Los Angeles 
on a recent swing of the principal far-western cities. Left to right, District 


managers Tom Homan, Ed Harvey, Dale 
tive Rollin Harger, Floyd Osborn; Jacobson, and District Managers F. A 


Petrie, Frank Copeland. 


Orr and George Pellon; Sales execu- 


Denver Show Attendance High; 
Dealers Expect Sales Upturn 


DENVER.—The annual Automo- 
bile Show held in the city audi- 
torium here last week under the 
sponsorship of the Denver Auto- 
mobile Dealers Assn. was the most 
successful in the history of the 
event, according to Secretary Tom 
Braden. Attendance this year sur- 
passed that of last year by several 
thousand. 

Sam Marcus, president of the 
association, and H. Gerald Sher- 
man, chairman of the dealers’ 
show committee, report that inter- 
est in the 1942 car models was very 
keen. From this interest, it is 
pointed out, future sales will be 
created and the reduced number of 
new cars is going to make it hard 
for dealers to take care of orders. 

Military and naval officials who 
cooperated with the automobile 
dealers to present the defense ex- 
hibits found the public keenly in- 
terested in their displays. United 


Night Workers Aid 


CLEVELAND.—In response to 
mounting complaints of night 
workers who find it difficult to 
sleep during the day because of 
noises in their neighborhoods, the 
safety directors office has asked 
garages to remove such signs as 
“Sound Horn for Entry” from their 
doors and use some other system. 
Police zone cars will participate in 
a drive against noise of all forms 
and repeated violators will be ar- 


rested under a new ordinance. 
ss ¢ 


Halting the Enemy! 

LONDON.—(UTPS).—British po- 
lice are now stopping cars on the 
road and asking drivers how they 
would immobilize their cars in the 
event of an invasion. One tough 
lorry driver replied, “I take off my 
Road Fund license plate. You can’t 


drive without that on.” 
s * * 


Blackout for Defense 

ATLANTA. — Electric signs and 
display windows of all Atlanta 
automobile dealers were darkened 
on Friday, Oct. 31, in compliance 
with an OPM order conserving 
power for defense industries. 

Lack of rain since August has 
threatened a serious shortage of 
hydro-electric power in the entire 
Southeast, and this “black-out” is 
the initial step in a campaign 
which may result in power being 
permitted only plants with defense 
contracts, unless the drought is 
broken in the next few weeks. 

s * 


Parts for King Abdul 
BUFFALO.—Spare parts for the 
12-cylinder Pierce-Arrow white 
touring car of 1927 vintage used by 
King Abdul Aziz lbn Saud of 
Saudi Arabia are being accumu- 
lated from the dusty bins of the 
old Pierce-Arrow plant here. 
Known as the mightiest Arab 
since the days of Prophet Maho- 
met, the 240-pound potentate, who 
stands six feet, four inches, uses 
the old Pierce-Arrow for hunting 
and to impress his subjects. 


States Army Air Corps technical 
equipment valued at $300,000 was 
on display in the auditorium dur- 
ing the show week. But in spite of 
the added military and naval dis- 
plays this year, automobile men 
say that it did not detract from 
the interest in the new car display. 
They report that public interest in 
car progress, in styling, comfort, 
appearance, performance and 
safety features was never higher. 

Denver automobile men_ also 
point out that the show did much 
in disproving reports of “cutting 
down” on vital construction ma- 
terials, on beauty and workman- 
ship of cars now coming off as- 
sembly lines. 


ASME Conclave Lists 


Clinic on Materials 
NEW YORK.—A clinic on the 
conservation and reclamation of 
materials used in industry will be 
conducted Dec. 2 at the Hotel As- 
tor here as a special feature of the 
annual meeting of the American 
Society of Mechanical Engineers. 
R. M. Gates, president of the Air 
Preheater Co., heads the commit- 
tee planning the clinic, assisted by 
Harold Coes, vice - president, 
Ford, Bacon and Davis; Howard 
Coonley, board chairman, Wal- 
worth Co.; Harvey N. Davis, presi- 
dent, Stevens Institute of Tech- 
nology; E. Davis, secretary, 
ASME; L. C. Morrow, editor, Fac- 
tory Management and Mainten- 
ance, and Roy V. Wright, vice- 
president, Simmons-Boardman 
Publishing Co. 


Building Acquired 

JOPLIN, Mo.—Collins-Sweatt Mo- 
tor Co. (Dodge-Plymouth distribu- 
tors) has acquired the lease on the 
Davis Cadillac building here and 
will remodel and redecorate it for 
a@ new dealership home. Lease also 
has been acquired on an adjoining 
lot, which will be converted into a 
used car court, with an oil filling 
station. Total cost of the improve- 
ment will be $5,000. 


Pete Wemhoff’s Fourth Dimension 
offers news of automotive advertising. 


W. E. HOLLER, (left) general 
general manager of the company, 
country holding dealer conc 
Angeles where they held a 
Gunderson. 


ithe Curtis 


Fuller Outlines 
Plan to Squelch 


Labor Unres 


DETROIT. — Government poli 
that will equalize defense 
sponsibility of labor and manage 
ment was urged here last week b 
Walter D. Fuller, of Philadelphis 
president of the National Assn, o 
Manufacturers. 

Introduced by Charles E. Wil 
son, president of General Moto 
Corp., Fuller, who is president oj 
Publishing Co., ad 
dressed leading industrialists an 
business executives at the Eco 
nomic club luncheon in Masoni 
Temple. 

“We Americans will endure an 
sacrifice that the defense progres 


‘| requires, but we want no unneces 


sary sacrifices,” Fuller said. “N 
one has a right to ask the Ameri 
can people to sacrifice merely 
further some theory of an ecc 
nomic dreamer, or so that som 
labor leader can ‘get his while th 
getting is good’.” 

He urged this six-point progra 
as a remedy: 

Congressional outlawing o 
strikes for a closed shop, checkof 
or coercive measures against th 
public interest. 

Congressional ban on jurisdic 
tional strikes. 

Amendments withholding Wag; 
ner act benefits from any unio 
striking against the public interest 

Fixed policy backed by Presiden! 
that National Defense Mediatio 
Board will not compromise wi 
union demands when objective; 
are against the public interest 
defined by Congress. 


Government -supervised secre 


ballot of all workers before an 
strike can be called. 
President to call on state an¢ 


local governments for strict en 


forcement of existing laws again 
mass picketing and coercion 0 
loyal workers who prefer not 
strike. 


Big Expansion 
Announced By 
Pontiac Dealer 


BURLINGAME, Calif.—An 
nouncement of a $100,000 expansior 
program by the Burlingame Moto 
Co., Pontiac dealer here, was mad 
recently by Harold H. Bromberg 
head of the dealership. 

Because there are no posts 0 
obstructions in any part of th 
building, cars on display in th 
showrooms can be seen fully an¢ 
clearly from any angle. The show 
room has a 10-car capacity. 

Roominess of the service depart 
ment, which is capable of handling 
100 cars daily, has already wot 
favor with feminine customers 0 
the firm, Bromberg revealed. Wid 
entrances and exits have beet 
especially popular, he declared. 

All of the Pontiac sales and serv 
ice facilities were moved from 
Bromberg’s former location to th 
new one. Extensive additions hav 
been made to the service facilitie 
and personnel. 

Bromberg acts as general man 
omer and sales manager for th 

rm. 


sales manager of Chevrolet, and M. E. Coyle 
have just concluded a flyin 
aves. They are shown upon their arrival 
series of meetings. Center is Stewardess Marlo 
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aT is mighty comforting to know 
oa that you have a company behind 


\eere you that’s as strong, experienced and 


to thi foresighted as The Studebaker Corpo- 


h 
ilitie ration,’”’ writes H. B. Swedlund, Stude- 


man baker dealer in Sterling, Colorado. 
r thé 









“In my thirty-one years as a Stude- 
baker dealer, I have made money every 
ear. And I attribute my success to the 
“I consistent quality of Studebaker cars 


jfand the inspiring encouragement and 


friendly, common-sense helpfulness of 


Studebaker’s executives and represent- 

= | atives. 

‘‘My efforts have certainly been worth 

| while because I’ve got a profitable busi- 
ness now that my son can step into and 


operate successfully. And believe me, 
the Studebaker repu tation for fair deal- 
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ing has been a real asset in this com- 
munity. 


‘‘There have been some great Stude- 
baker models in former years but 
you’ve never produced the equal of the 
new 1942 Studebakers. They are com- 
petitive-plus. And the well-founded 
plans you’ve given us for moving them 
at a profit—and for building up extra 


FOR AMERICA’S DEFENSE 


Studebaker is building an unlimited quan- 
tity of airplane engines, military trucks and 
other matériel. 


| * 
\ FOR AMERICA’S TRANSPORTATION 
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Studebaker is building a limited number of 
passenger cars. 
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‘Weve made money 
sae every pear Jor 31 years as a 
Studebaker dealer” 


service and parts business to offset re- 
stricted production—certainly areprov- 
ing effective beyond any expectations.”’ 


* * * * 


Studebaker Dealer Swediund is an “old timer" with 
us, but his views express the feelings of hundreds 
of dealers who have enjoyed ten or more years of 
association with “America’s Friendliest Factory”. 
Studebaker is irrevocably pledged to continue and 
expand its cooperative programs in the interest of 
dealer success. And the defense-time merchandis- 
ing plans that so many Studebaker dealers are prof- 
itably employing are so flexible that even unfore- 
seen situations can be met promptly. When the post- 
emergency period brings changed conditions, you 
can depend upon it that Studebaker will be ready 
for them with new programs that will make money 
for you. 


‘STUDEBAKER 


THE GREAT INDEPENDENT 
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FTC Accuses GM of Parts, Accessories Coercion) 
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Orders Company to Cease 
Alleged Pressure on Dealers 


(Continued from Page 1) 


which were not ordered by the 
dealer, and shipped accessories, 
with or without cars, without prior 
order therefor. 

The findings relate that the 
sales corporation customarily re- 
quired dealers to project or make 
estimate of future needs in parts 
and accessories, and in many in- 
stances treated such projections as 
orders and made shipments thereon. 

The FTC further charges that 
the respondents’ practice of selling 
parts on the condition, agreement 
, or understanding that the pur- 
chaser shall not sell or use parts 
of a competitor, has had the ef- 
fect of substantially lessening 
competition and a tendency to 
create a monopoly in replacement 
parts used on GM cars. By means 
of the provision in the contract 
that GM dealers will not sell or 
offer or use parts not manu- 
factured by or authorized by the 
respondent sales corporation, the 
findings continue, practically all or 
approximately 14,000 GM _ dealers 


Battery Makers 
To Concentrate 


On Fewer Models 


AKRON.—At its recent conven- 
tion held in Chicago, the Assn. of 
American Battery Manufacturers. 
Inc., adopted a resolution calling 
for concentration of production 
facilities and sales efforts on those 
batteries that have longer life, 
better performance and maximum 
user value. 

The resolution was agreed upon 
as an aid to the national defense 
effort in view of the shortage of 
strategic raw materials, and the 
resulting curtailment on produc- 
tion of replacement automobile 
batteries. 

Under the limitation program, 
production is likely to be in- 
sufficient to meet the needs of car 
owners and association members 
felt they could best serve the 
needs of the government by such 
a concentration of facilities. 

At the close of the convention, 
B. F. Morris of Thomas A, Edison, 
Inc., was reelected president of the 
association for 1942. Also elected 
were E. T. Foote, first vice-presi- 
dent, J. H. McDuffee, second vice- 
president, A. H. Daggett, secre- 
tary and L. A. Doughty, treasurer. 

The following directors were also 
named: O. V. Badgley, A. J. Bara- 
cree, H. C. Montgomery, Lester 
Perrine, Ward Perry and L. B. F. 
Raycroft. 


Studebaker Service Club 


Now in 12th Year 
SOUTH BEND.—Early enthusi- 
asm is the death of many a good 
idea but this does not hold true in 
the case of Studebaker’s Service 
Clubs, according to D. O. Wilson, 
general service manager. 

Service Clubs were organized in 
each of Studebaker’s branches al- 
most 12 years ago and have been 
going strong ever since. There are 
125 clubs in operation at present. 
Membership, totaling 3,500, is con- 
fined to the personnel of dealers’ 
and distributors’ service depart- 
ments with regular meetings at 
60-day intervals. 


have been removed as customers 
and prospective customers of in- 
dependent manufacturers and 
jobbers, and there have likewise 
been removed as customers of 
such manufacturers and jobbers 
all associate dealers and selected 
independent garages who have 
agreed to purchase only parts 
supplied by GM dealers, it is 
charged. 

The FTC order directs General 
Motors Corp. and General Motors 
Sales Corp., in connection with the 
sale and distribution of automo- 
bile accessories, supplies and simi- 
lar products, to cease and desist 
from (1) Requiring dealers, by 
means of intimidation or coercion, 
to purchase or deal in accessories 
or supplies sold and distributed by 
the respondents or by any one 


Feb. Production Quota 
To Be Set Wednesday 


WASHINGTON. — OPM has 
delayed unti] Nov. 19 its regu- 
larly scheduled meeting for Nov. 
15, at which time the new-car 
output quota for February will 
be set. 


Under OPM’s tentative sched- 
ule, February’s quota is set at 
174,000 cars and there is little 
likelihood of a change being 
made at next Wednesday’s meet- 
ing. This quota would compare 
with the 204,848 limitations set 
for December and January. 


designated by them; (2) Cancel- 
ling, or directly or by implication 
threatening the cancellation of, 
any franchise or agreement with 
dealers, because of their failure or 
refusal to purchase or deal in the 
respondents’ accessories or sup- 
plies; (3) Cancelling, or directly or 
by implication threatening the 
cancellation of, any franchise or 
agreement with any dealer, for 
purchasing or dealing in acces- 
sories or supplies not obtained 
from the respondents; (4) Ship- 
ping accessories or supplies with- 
out prior orders therefor, or can- 
celling, or directly or by implica- 
tion threatening the cancellation 
of, any franchise or agreement 
with a dealer because of a failure 
or refusal to accept accessories or 
supplies shipped without prior or- 
der; and (5) Refusing, or threat- 
ening to refuse, to deliver auto- 
mobiles to dealers because of a 
failure or refusal to purchase or 
deal in the respondents’ accessories 
or supplies. 

The commission order also di- 
rects the respondents to cease and 
desist from violating the exclusive- 
dealing section of the Clayton Act 
by entering into, enforcing, or con- 
tinuing in operation or effect, any 
franchise or agreement for the 
sale of automobiles or any con- 
tract for the sale of, or selling, 
automobile parts on the condition, 
agreement or understanding that 
the purchaser shall not use or sell 
automobile parts other than those 
acquired from the _ respondents, 
unless such condition, agreement 
or understanding be limited to 
automobile parts necessary to the 
mechanical operation of an auto- 
mobile, and which are not avail- 
able, in like quality and design, 
from other sources of supply. 


“RUSINESS-AS-USUAL” for Dodge in Shanghai. Max Fried ss 
proprietor of China Motors Federal, Inc., Dodge distributor for em, oe 
area, reports “‘husiness-as-usual’”’ in spite of war-aggravated conditions in the 
Far East. Friedman is shown here during his recent bi-annual visit to Detroit, 


in the office of C. B. T 
ler Export division. At 


the left is 
Chrysler Export, who departed for 


homas, vice-president and 
C. F. Cress 
Manila Nov. 8. 


eneral sales manager, Chrys- 
ar-Eastern representative for 


CHARLES L. JACOBSON, vice-president in charge of sales, Chrysler Sales 
division, holds a conference with West Coast Chrysler field men at Los Angeles 
on a recent swing of the principal far-western cities. Left to right, District 


managers Tom Homan, Ed Harvey, Dale 
tive Rollin Harger, Floyd Osborn; Jacobson, and District Managers F. A 


Petrie, Frank Copeland. 


Orr and George Pellon; Sales execu- 


Denver ShowAttendance High; 
Dealers Expect Sales Upturn 


DENVER.—The annual Automo- 
bile Show held in the city audi- 
torium here last week under the 
sponsorship of the Denver Auto- 
mobile Dealers Assn. was the most 
successful in the history of the 
event, according to Secretary Tom 
Braden. Attendance this year sur- 
passed that of last year by several 
thousand. 

Sam Marcus, president of the 
association, and H. Gerald Sher- 
man, chairman of the _ dealers’ 
show committee, report that inter- 
est in the 1942 car models was very 
keen. From this interest, it is 
pointed out, future sales will be 
created and the reduced number of 
new cars is going to make it hard 
for dealers to take care of orders. 

Military and naval officials who 
cooperated the automobile 
dealers to present the defense ex- 
hibits found the public keenly in- 
terested in their displays. United 


Sidelights-- 


Night Workers Aid 

.—In response to 
mounting complaints of night 
workers who find it difficult to 
sleep during the day because of 
noises in their neighborhoods, the 
safety directors office has asked 
garages to remove such signs as 
“Sound Horn for Entry” from their 
doors and use some other system. 
Police zone cars will participate in 
a drive against noise of all forms 
and repeated violators will be ar- 


rested under a new ordinance. 
ss ¢ 


Halting the Enemy! 

LONDON.—(UTPS).—British po- 
lice are now stopping cars on the 
road and asking drivers how they 
would immobilize their cars in the 
event of an invasion. One tough 
lorry driver replied, “I take off my 
Road Fund license plate. You can’t 


drive without that on.” 
zs + * 


Blackout for Defense 

ATLANTA. — Electric signs and 
display windows of all Atlanta 
automobile dealers were darkened 
on Friday, Oct. 31, in compliance 
with an OPM order conserving 
power for defense industries. 

Lack of rain since August has 
threatened a serious shortage of 
hydro-electric power in the entire 
Southeast, and this “black-out” is 
the initial step in a campaign 
which may result in power being 
permitted only plants with defense 
contracts, unless the drought is 
broken in the next few weeks. 

zs ¢*¢ #& 


Parts for King Abdul 
BUFFALO.—Spare parts for the 
12-cylinder Pierce- Arrow white 
touring car of 1927 vintage used by 
King Abdul Aziz lbn Saud of 
Saudi Arabia are being accumu- 
lated from the dusty bins of the 
old Pierce-Arrow plant here. 
Known as the mightiest Arab 
since the days of Prophet Maho- 
met, the 240-pound potentate, who 
stands six feet, four inches, uses 
the old Pierce-Arrow for hunting 
and to impress his subjects. 


States Army Air Corps technical 
equipment valued at $300,000 was 
on display in the auditorium dur- 
ing the show week. But in spite of 
the added military and naval dis- 
plays this year, automobile men 
say that it did not detract from 
the interest in the new car display. 
They report that public interest in 
car progress, in styling, comfort, 
appearance, performance and 
safety features was never higher. 

Denver automobile men _ also 
point out that the show did much 
in disproving reports of “cutting 
down” on vital construction ma- 
terials, on beauty and workman- 
ship of cars now coming off as- 
sembly lines. 


ASME Conclave Lists 


Clinic on Materials 
NEW YORK.—A clinic on the 
conservation and reclamation of 
materials used in industry will be 
conducted Dec. 2 at the Hotel As- 
tor here as a special feature of the 
annual meeting of the American 
Society of Mechanical Engineers. 
R. M. Gates, president of the Air 
Preheater Co., heads the commit- 
tee planning the clinic, assisted by 
Harold Coes, vice - president, 
Ford, Bacon and Davis; Howard 
Coonley, board chairman, Wal- 
worth Co.; Harvey N. Davis, presi- 
dent, Stevens Institute of Tech- 
nology; C. E. Davis, secretary, 
ASME; L. C. Morrow, editor, Fac- 
tory Management and Mainten- 
ance, and Roy V. Wright, vice- 
president, Simmons-Boardman 
Publishing Co. 


Building Acquired 

JOPLIN, Mo.—Collins-Sweatt Mo- 
tor Co. (Dodge-Plymouth distribu- 
tors) has acquired the lease on the 
Davis Cadillac building here and 
will remodel and redecorate it for 
a new dealership home. Lease also 
has been acquired on an adjoining 
lot, which will be converted into a 
used car court, with an oil filling 
station. Total cost of the improve- 
ment will be $5,000. 


Pete Wemhoff’s Fourth Dimension 
offers news of automotive advertising. 


ithe Curtis Publishing Co., 
dressed leading industrialists and# 


Fuller Outlines | 
Plan to Squelch 


Labor Unrest 


DETROIT. — Government poli 
that will equalize defense re. 
sponsibility of labor and manage 
ment was urged here last week by 
Walter D. Fuller, of Philadelphis 
president of the National Assn. of 
Manufacturers. 

Introduced by Charles E. Wij 
son, president of General Motors 
Corp., Fuller, who is president of 
ad 


business executives at the Eco 
nomic club luncheon in Masonic 
Temple. 

“We Americans will endure an 
sacrifice that the defense progrs 


‘| requires, but we want no unneces 


sary sacrifices,” Fuller said. “No 


one has a right to ask the Ameri# 


can people to sacrifice merely te 
further some theory of an eco 


nomic dreamer, or so that soma 


labor leader can ‘get his while the 
getting is good’.” 

He urged this six-point program 
as a remedy: 


Congressional outlawing off 


strikes for a closed shop, checkof 
or coercive measures against the 
public interest. 

Congressional ban on_ jurisdic 
tional strikes. 


Amendments withholding Wag 


ner act benefits from any union 


striking against the public interest™ 


Fixed policy backed by Presiden 
that National Defense Mediation 
Board will not compromise with 


union demands when objective@ 


are against the public interest s 
defined by Congress. 

Government-supervised secre 
ballot of all workers before a 
strike can be called. 

President to call on state and 
local governments for strict en 
forcement of existing laws again 
mass picketing and coercion 0 
loyal workers who prefer not t 
strike. 


Big Expansion 
Announced By 
Pontiac Deale 


BURLINGAME, Calif.—An 
nouncement of a $100,000 expansion 
program by the Burlingame Moto 
Co., Pontiac dealer here, was madé 
recently by Harold H. Bromberg 
head of the dealership. 

Because there are no posts 0 
obstructions in any part of thé 
building, cars on display in thé 
showrooms can be seen fully and 
clearly from any angle. The show 
room has a 10-car capacity. 

Roominess of the service depart 
ment, which is capable of handling 
100 cars daily, has already wo 
favor with feminine customers 0 
the firm, Bromberg revealed. Widé 
entrances and exits have _ beer 
especially popular, he declared. 

All of the Pontiac sales and serv 
ice facilities were moved fro 
Bromberg’s former location to the 
new one. Extensive additions havé 
been made to the service facilitie 
and personnel. 

Bromberg acts as general man 
omer and sales manager for thé 

rm. 


W. E. HOLLER, (left) general sales manager of Chevrolet, and M. E. Coyle 


general manager of the company, have just concluded a flyin 


country holding dealer conc 
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baker dealer in Sterling, Colorado. 
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‘‘In my thirty-one years as a Stude- 
baker dealer, I have made money every 
year. And I attribute my success to the 
™! consistent quality of Studebaker cars 
Dp and the inspiring encouragement and 
friendly, common-sense helpfulness of 
Studebaker’s executives and represent- 


atives. 


‘*My efforts have certainly been worth 
while because I’ve got a profitable busi- 
ness now that my son can step into and 
id operate successfully. And believe me, 
the Studebaker reputation for fair deal- 
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ing has been a real asset in this com- 
munity. 


*‘There have been some great Stude- 
baker models in former years but 
you’ve never produced the equal of the 
new 1942 Studebakers. They are com- 
petitive-plus. And the well-founded 
plans you’ve given us for moving them 
at a profit—and for building up extra 


FOR AMERICA’S DEFENSE 


Studebaker is building an unlimited quan- 
tity of airplane engines, military trucks and 
other matériel. 
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Studebaker is building a limited number of 
passenger cars. 
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made money 
every year Jor 34 years as a 
Studebaker dealer’ 


service and parts business to offset re- 
stricted production—certainly are prov- 
ing effective beyond any expectations.”’ 


* * * * 


Studebaker Dealer Swediund is an “old timer” with 
us, but his views express the feelings of hundreds 
of dealers who have enjoyed ten or more years of 
association with “America's Friendliest Factory”. 
Studebaker is irrevocably pledged to continue and 
expand its cooperative programs in the interest of 
dealer success. And the defense-time merchandis- 
ing plans that so many Studebaker dealers are prof- 
itably employing are so flexible that even unfore- 
seen situations can be met promptly. When the post- 
emergency period brings changed conditions, you 
can depend upon it that Studebaker will be ready 
for them with new programs that will make money 
for you. 


STUDEBAKER 


THE GREAT INDEPENDENT 
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PDUCTION—REGISTRATIONS 


AN’s Production Estimate 
(U. S. and Canada) 








/All Makers See 
Fulfillment of 


AUTOMOTIVE NEWS, NOVEMBER 17, 1941 (1028 )—19 


Production Rate Holds Steady at t91 000 Cars, Trucks 





Passenger Car Registrations 
Nine Months plus 18 States for October 





WEEKS ENDED NOV. 15, NOV. 8 
dent det 4-Month Quotas Oct. te Oot 

Week Same Week Nov. to Date Pos. 1941 
———— Ended Week Ended to Nov.16 Nov.15 |_,DETROIT.— With the Thanks-| Chevrolet ..... So0r 2 686587 
bam Nov.15 1940* Nov.8* Date 1940* 1941* |Siving holiday in the offing in the|Ford ......... <a> © mean 
Fam, ,JENERAL MOTORS .. 35,615 50,001 $8,560 74,175 1,687,006 2,013,428 | OM Week, several manufactur-| Plymouth .... 2008 & Soe 
G@evrolett ........... 21,990 28,000 21,989 48,979 954,628 1,145,611 era stepped UP | oeating oo 1848 4 D741 

ncn s ieiee adi 4850 7,448 5,997 10,847 261,446 340,543 | AUTOMOTIVE NEWS {inal assemblies) (rane oo: 
Arkansas) pontiac .........-.... 4,225 7,276 ©5226 9451 207,820 262,360| Production Estimate yt’? vee*| Dodge” 057 5 185028 
Samiaag Masmonlle eens $500 5987 4.207 1797 181078 211,408 7 labor aidica \Ghevaer ...... “570 10 126666 

ornigi (edillac ............. y , 051 2,101 32,124 [— =~-: =. alae R 
mRYSLER ........... 19,845 27.525 17870 87,715 868,612 1,014198 ge | yo $24 14 79:16 
Coloraad Pymoutht .......... 8,995 18,950 6,998 15,998 458,812 463,778 st cy |... 365 13 70,021 
RE oa nes nn ovusenh 7,775 7,750 7,798 «15,568 251,409 383,776 aa ae ......... 394 12 67,986 
lonnecticag Chrysler ............. 1,800 3,400 1,803 3,603 96,811 128,554/ 121,1 in tn ae |e... ak ee 
eae 1275 2425 1,276 2,551 66,580 88,095 ust “rhie com-| Packard 575 9 54,749 
Se hescneasnenad 19,375 26,825 19,343 $8,718 805,275 909,121 WEEK ‘with 91,.|Cadillac ...... 223 15 50,906 
Delawertisdt ............... 17,100 22,700 17,083 $4,183 703,760 798,254| 91 Bo” vehicles| Willys ........ 268 18 19484 
es eseneeseees 13% 2000 = — pea on 91 This turned out in|Lincoln ....... 97 17 15,545 
eaeee ses oan ogee 888) «65nd ones l1kbe WEEK the previous| Miscellaneous 18 3,362 

eee y , week and 121,- seme 

OS 1,650 1,639 1,651 3,301 80,207 72,068 163 cars and| TOTAL......17,956 8,244,702 


wees cece cess eres 1,720 2,783 1,719 3,489 49,318 70,900 



































Dy Kesensaw eae 1,600 2,000 1,597 3,197 65,117 66,798 
DT be bdicdnwin i «s. $ 1,040 $ $ 28,005 26,777 
ELLANEOUS{ .. 7,900 7,250 7,911 15,811 $24,423 355,219 

EE hcp aeckwedeses 91,8385 121,163 91,980 183,315 3,947,646 4,644,102 


‘Revised. tIncludes trucks. tArmy output only. Miscellaneous in- 
des Crosley, Henney, Autocar, Brockway, Diamond T, Divco, Federal, 
MC, International, Mack, Reo, Sterling, White, Bantam, etc. 


Ww months, as a result of scrap short- 
p Shortage Slows _ 


Youngstown Steel Mills Republic Steel Corp. shut down 
YOUNGSTOWN, O.—Youngstown|one blast furnace and likely will 
trict steel operations last week/| halt another because of insufficient 
ned another point following a|iron and steel scrap. Three Besse- 
point drop in the previous| mers, 73 or 74 open hearths and 24 
k, giving the district the low-| blast furnaces will operate, it was 
operating rate in at least six] revealed. 
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trucks built in 
the comparable 

period of 1940. 
Virtually all 
makers reported 
last week that 
they would fill 
their production 
quotas set by 
the Office of Production Manage- 
ment for August to Dec. 1, unless 
a major stoppage should occur in 
the final two weeks of the month. 
OPM quotas for the four-month 
period allow a total of 816,801 new 
passenger cars to be produced by 

the industry. 

General Motors assemblies 
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1941% 
of 1941 
industry Pos. 1940 

23.8 1 629,216 

16.2 2 405,086 

12.2 $83 328,224 
8.2 4 209,622 
7.6 6& 166,519 
6.2 6 142,810 
5.7 7% 154,573 
3.9 8 73,115 
3.0 9 76,602 
2.4 10 54,448 
2.3 11 61,283 
2.1 12 39,977 
19 18 60,428 


1.7 14 55,956 
16 15 25,062 
59 16 16,706 





4817 15,730 
13 5,457 
100% 2,520,814 


—— % 

1940 = Unit 

tebete Pos. Gain 
249 1 144,606 
16.1 2 121,451 
13.0 3 68,178 
8.3 4 57,738 
66 5 80,899 
| af ,033 
6.1 6 31,355 
2.9 9 53,551 
3.1 8 19,507 





99 15 25,844 
6616 2,728 
63 17 185* 
22 2,095* 
100% 728,888 





showed a drop last week, due to 
the continuation of the strike at 
the assembly plant in Linden, N. J. 
Buick, Pontiac and Oldsmobile 
were the divisions affected and to- 
tal output dropped to 35,615 ve- 
hicles. This compared with 38,560 


units turned out in the previous week of 1940. 


week and a total of 50,001 cars and 
trucks assembled in the same week 


last year. 


last week, since Plymouth returned 
to a five-day week. Total output hit 
19,845 units as against 17,870 ve- 
hicles in the previous week. Out- 


1012 |’41 
963 |'40 


. 592 P41 Connecticut | Pontiac . _steady; 5,225, five days 
Studebaker . . Steady; 3,630, five days 
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New Commercial Car Registrations, 13 States for Oct., 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 


STATES 








il | re Dist. of Columbia 
Minnesota 
Montana 

~~ New Hampshire 
North Carolina 
North Dakota 
| -—SsS South Dakota 
Utah 








Total 
to Date 





38 
12 185 


44 
60 
575 ial 
699| 1238 
54749| 96109 
55956] 76602 









Delaware | w: 


Vermont 
West Virginia 
18) aan — Total 13 States — 
1647 | 3ezalezzeet rat 


for October 


put in the comparable week of 
1940 was 27,525 units 

Ford divisions remained steady 
last week with 17,100 new cars and 
trucks turned out. This compared 
with 17,083 vehicles assembled in 
the previous week and 26,325 cars 
and trucks turned out in the like 


In the independent group, all 
continued at a steady pace with 


Willys working on Army output 
Chrysler divisions showed a rise| only. 


Plant Activity 
(Week ending Nov. 15) 
OUTPUT UNITS WORKING 


Buick ...... steady; 6,000, five days 
Cadillac ....steady; 1,050, five days 
Chevrolet ..steady; 21,990, five days 
Chrysler ...steady; 1,800, five days 
De Soto ....steady; 1,275, five days 


Dodge ...... steady; 7,775, five days 
Ford ...... steady; 17,100, five days 
Hudson ....steady; 1,650, five days 
Lincoln ..... steady; 400, five days 
Mercury ....steady; 1,875, five days 
POM: oncvés steady; 1,720, five days 


Oldsmobile .steady; 4,300, five days 


Arkansas| Packard ...steady; 1,600, five days 


Plymouth . -Tise; 8,995, five days 





Pos. 


527,691 
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23 | 17956 |’41 
23} 31723)'40 
peer loeaoene "41 
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1—175,784 Cusvrelet senenene't 
— vro : 
2—144,561 Ford 1 

3— o ae Internat’l 50,551— 8 


9— 4,918 DiamondT 4,950— 8 
10— 4,022 Studebaker 9388—15 
Total All Makes 


These figures do NOT include 
government deliveries. 
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426,464 






er Car Registrations, 13 States for October, 1941-1940 


Figures supplied by R. L. Polk & Co., New York City area by Sherlock & Arnold and New Jersey figures by Automotive Listings Inc., Trenton, N. J. 
NON-AFFILIATED 


STATES 


Connecticut 
Delaware 

District of Columbia 
Minnesota 

Montana 

New Hampshire 


North Carolina .- 


North Dakota 

South Dakota 

Utah 

Vermont 

West Virginia 
Total 18 States 
r October 


Total 
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Detroit Dealer Opens Shop _ |Appearance-Re 





To Meet Growing Demand 


By Lynn Searcy 


department to handle this type of 


DETROIT.—Anticipating that oe] work. 


heavy demand for appearance re 
conditioning will materialize short 
ly from owners who are compelled 
to keep their old cars, Eastern 
Chevrolet here has opened a new 


De Soto Dealers 
Show 20% Gain in 


Service Volume 


DETROIT. — Thirty percent in- 
crease in service facilities of the 
de Soto-Plymouth dealers through- 
out America during the past six 
months was reported last week by 
L. G. Peed, vice- 
president of De 
Soto. 

During the 
same period, ac- 
tual service vol- 
ume of De Soto 
dealers has in- 
creased approxi- 
mately 20 percent 
over the preced- 
ing six months’ 

, period, Peed said. 
L. G. Peed The importance 
of proper main- 
tenance of privately owned auto- 
mobiles has been emphasized by 
national defense leaders as a means 
of prolonging the life of cars and 
keeping this highly important part 
of the nation’s transportation fa- 
cilities in good condition and op- 
erating economically. 

“We have sponsored and aided a 
general program of expansion and 
improvement of service facilities 
among our dealers,” Peed said, 
“because with curtailed new car 
production it becomes necessary 
for the average car to be driven 
for a longer period than previously. 

“Our dealers feel that they are 
making some contribution to na- 
tional defense through being pre- 
pared properly to take care of 
these service needs, and private 
car owners more and more are re- 
alizing the necessity for keeping 
their cars rolling with savings on 
gasoline, oil, tires and parts,” Peed 
commented. 

“A large number of De Soto deal- 
ers also have inaugurated time 
payment plans for service work as 
a further help to owners,” Peed 
reported. 


Used Car Drive 


SUPERIOR, Wis. — Reed Merrell, 
Inc., used reprints from Automotive 
News’ sales-trends reports to impress 
-— the public the general sho e 
of used car stocks. The Ford dealer's 
advertising stated: ‘In spite of the 
impending shortage we have slashed 
our prices to move our entire used 
car stock immediately.’’ and listed 
sere than a dozen specials to choose 
rom. 
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The appearance - reconditioning 
shop for customers’ cars is located 
in a building a few blocks from 
the main dealership. It was origi- 
nally designed for automobile use 
and provides several thousand 
square feet of floor space. 

The price for a standard appear- 
ance-reconditioning job is $50. This 
~rice includes steam-cleaning of 
chassis, bumping out and welding 
of fenders, repainting fenders 
body, wheels and motor, regrov- 
ing tires, installing new brake 
bands, tuning up motor, complete 
lubrication, polishing and cleaning 
of upholstery. The firm has in- 
3talled considerable new equipment 
to handle the work. 


Customers can, of course, obtain 
2 part of the service if they do not 
wish to have a complete job done. 
When a job varies from standard, 
the price varies accordingly. 


Russell E. Miller, sales manager 
for Eastern Chevrolet, said the 
service was arranged after several 
customers had brought their cars 
in to have such work done. 

“I feel certain that a _ large 
amount of this type of work will 
develop,” said Miller. “Pride of 
ownership will persist regardless of 
any conditions imposed by the na- 
tional emergency.” 


Buick Offering 
Training Courses 


For Service Men 


FLINT.—Augmenting a _nation- 
wide parts and service program in- 
augurated early in the year, Buick 
last week notified its dealers that 
two special training courses in 
service management and merchan- 
dising will be opened at the Gen- 
eral Motors Institute here com- 
mencing Nov. 24 and Jan. 5. 

According to C. W. Jacobs, di- 
rector of parts and service of this 
manufacturing division, the Insti- 
tute, in response to many requests 
from dealers and service managers, 
have prepared a “streamlined” pro- 
gram of training which will be 
available to all whom the dealer 
may wish to enroll. 

“Changing economic conditions 
with restrictions of various kinds 
upon the automobile business and 
the increased demand upon service 
departments, have brought greater 
responsibilities and the need for 
increased managerial effort to 
those departments,” Jacobs said. 
“To help dealers meet these re- 
quirements, the institute has en- 
larged its facilities and plans two 
extensive managerial courses of 
four weeks duration.” 

He said that the courses will in- 
clude merchandising, business ad- 
ministration, background of the 
automobile business, product, or- 
ganization and personnel, opera- 
tion and control, and building lay- 
out and service equipment. 


Service Stations 
Account for 6.7% 
of Retail Trade 


WASHINGTON.—Increasing im- 
vortance of highway transportation 
is revealed by the figures of the 
1939 federal census of business 
showing that 6.7 percent of the 
nation’s retail business was done 
by service stations. 

Total retail sales in that year 
were $42,041,790,000, of which $2,- 
822,495,000 represented transactions 
in service stations. During 1939 a 
total of $1,031,650,000 in taxes were 
collected by state and federal gov- 
ernments on the gasoline sold in 
service stations and other petro- 
leum outlets. 

This revenue, derived from a 
single commodity, is equivalent to 
the amount of revenue that would 
have accrued in 1939, if all retail 
sales of all commodities had been 
subjected to a sales tax of 2.5 per- 
cent. 
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d Appearance-Reconditioning Job 


conditioning . . . 


—Automothe News Photo 


APPEARANCE-RECONDITIONED car is displayed in the showroom of East- 
ern Chevrolet’s new plant at Kercheval and Maryland in Detroit. See story on 


this page. 





ONE OF TWO large rooms in which appearance-reconditioning work is 
handled at Eastern Chevrolet’s new plant in Detroit. 


OPA Grants Exception : 


Increased Price on Alcohol 


Made from RawSugar Okayed 


Special to Automotive News 

WASHINGTON.—To supplement 
short supplies of anti-freeze and 
industrial solvents during the Win- 
ter, the Office of Price Adminis- 
tration has granted special per- 
mission to Publicker Commercial 
Alcohol Co., of Philadelphia, to 
produce from raw sugar nearly 
4,000,000 gallons of high-cost ethyl 
alcohol for sale at prices above the 
established maximums. 

Publicker is one of the leading 
producers of ethyl alcohol in the 
United States and the only big pro- 
ducer that is not operating at ca- 


Methanol Placed 
Under Stringent 


Control by OPM 


WASHINGTON.—OPM last week 
imposed additional control over 
methyl alcohol (Methanol) in a 
move to increase its flow into the 
manufacture of plastics. In an 
amendment to general preference 
order M-31, these steps were taken: 

Ratings of B-4 were assigned to 
deliveries of natural origin methyl 
alcohol to be used as a denaturant 
for ethyl alcohol. 

The same rating was assigned 
for deliveries of synthetic methyl 
for general chemical manufacture, 
including formaldehyde for non- 
defense uses specified in general 
preference order, M-25. 

Acceptance of these orders, sub- 
ject to general priority regula- 
tions, is required. 

Preference rating B-8 is assigned 
to deliveries of methyl alcohol for 
use as an anti-freeze and as a 
general denaturant and solvent. 

These steps have the effect of 
preventing the delivery of methyl 
alcohol for anti-freeze and other 
purposes until and unless. the 
higher-rated needs have been taken 
care of. 

Deliveries of methyl which will 
increase inventory beyond a 30- 
day supply at current rate of use 
is forbidden. 


pacity. According to government | lished 


estimates, the country needs all 
the ethyl alcohol that can be ob- 
tained from every available source. 

As a result of the OPA excep- 
tion, Publicker may produce during 
October, November and December, 
3,950,791 gallons of ethyl alcohol 
over and above its existing contract 
commitments in the final quarter. 
This will be entirely “new produc- 
tion” and will increase total sup- 
plies of ethyl alcohol available for 
all uses over the Winter months by 
about 10 percent. 

About 75 percent of all industrial 
ethyl alcohol produced in_ the 
United States is made from black- 
strap molasses, a by-product of 
cane sugar mill operations. Little, 
if any, blackstrap molasses from 
the 1940-41 sugar crop remains un- 
sold and new supplies will not be- 
come available until early in 1942. 
Hense, in order to increase its al- 
cohol output for the final quarter 
of 1941, Publicker will be compelled 
to use sugar, a more expensive raw 
material. 

The difference between the ceil- 
ing prices and the prices approved 
by OPA in the Publicker case will 
cover only the increased costs in- 
volved in using raw sugar pur- 
chased on current markets. 

Publicker is allowed by the OPA 
exception to sell this “excess pro- 
duction” at a maximum of 49% 
cents a gallon in tank car lots for 
the basic formula when made from 
sugar purchased at $2.30 per 100 
pounds f.o.b. Cuba. For each in- 
crease or decrease of 10 cents per 
100 pounds in the sugar price, an 
adjustment of 1% cents a gallon 
may be made in the alcohol price. 
Previous price schedules estab- 
lished a maximum price of 24% 
cents a gallon, tank cars, for the 
basic formula. 


New Brake Control 
MERRILL, Wis.—A new company, 
Travel Safe, Inc.. has been organized 
here for the marketing of a dual brake 


USED CARS—SERVICE 








Printed Words | 


NSPA Booklet Describes 


1941 Defense Activities 

DETROIT.—Accomplishments of 
the National Standard Parts Assn. 
in the field of national defense are 
outlined in a new printed release 
for the association's headquarters 
in Detroit. 

Titled “The Record,” this sum- 
mary of 1941 activities deals briefly 
with various industry defense proj- 
ects successfully completed by 
NSPA earlier in the year and re- 
views new services in connection 
with other phases of wholesaling 
ind manufacturing. | 


Quick-Charger Story 
KANSAS CITY.—Mercury Corp. here 
has issued a booklet called *‘The Wings 
of Mercury.’’ depicting the story be. 
hind the development of its line of 
quick-chargers for batteries. The book- 
let is a supplement to a short techni- 





color sound film recently produced by 
Mercury. 
es ¢+h68¢ 
Defense Activity 


CHICAGO. — Link-Belt Co. has just 
presented a 12-page booklet titled, 
“Just Another Job.’ revealing the 
widespread activity of the company in 
national defense. ‘ 

Powder Metallurgy 

DAYTON. O.—Powder metallurgy as 
a@ practical answer to the production 
of bearings, gears and cams, and mis- 
cellaneous metal parts, is discussed 
in a bulletin issued by Moraine Prod- 
"ucts division of General Motors Corp. 
here. 

* * s 
Handling Equipment 

EAST PITTSBURGH, Pa. — For 
use in central stations. construction 
projects, and industrial plants, electric 
motors and controls for cranes. hoists, 
and gantry bridges are described in a 
new 20-page hooklict announced by 
Weatinghouse Electric & Mfg. Co. 


Rubber Development 

AKRON.—A collection of 24 of its 
most notable industrial advertisements 
during 1940 and 1911 has been pub- 
lishe oy the mechanical division of 
_ Fe odrich Co. under the title 
“Typical Examples of Goodrich De- 
velopment in Rubber."’ the theme of 
the institutional campaign of which 
these advertisements have been a part. 
Copies of the booklet are now available 
upon request to, the ,manufacturer, 


Pontiac Manual 
DETROIT.—The 1942 edition of the 
Pontiac Users Guide for the use of 
Pontiac owners in proper maintenance 
of their 1942 cars just been pub- 


Synthetic Data 

AKRON.—Featured by four tables, 
which contain data enough to answer 
almost any queeiion on the subject, 
B. F. Goodrich Co. has just published 
an eight-page catalog section on_ its 
Ameripol synthetic rubber, used in 
making mechanical rubber products. 


sned,. 


Obituaries— 


Ver Linden, Ex-Official 


Of General Motors, Dies 

DETROIT.—Edward Ver Linden, 
72, former high ranking executive 
in the automotive industry, died 
last week at his home here. 

Mr. Ver Linden had served as a 
vice-president of General Motors 
and as president of Oldsmobile, 
Jordan Motors and Peerless Motor 
Car Co. of Cleveland. At the time 
of his death he was president of 
a gasoline and oil distributing 
company which he formed. Mr. 
Ver Linden is survived by two 
daughters and five grandchildren. 


James B. Franks 

PHILADELPHIA.—James B. Franks, 
jr., 48, manager of the Philadelphia 
office of the White Motor Co., die 
Nov. 5 at his home here. A member 
of the Society uf Automotive Engi- 
neers and the _ Philadelphia Rotary 
club, he had _ been associated wit 
White for the last 20 years. Surviving 
are his wife. two daughters, Mary and 
Virginia, and a sister. 

»- * 


John Elting 

NEW YORK.—John Elting. 31. who 
left here abuut two munths ago to 
assume charge of the General Motors 
plant in Bombay, India. manufacturing 
vehicles fur the British nulitary forces, 
died Nov. 8 of injuries suffered when 
he fell down a hotel elevator shaft in 
Bombay. Surviving are his wife, his 
father and two brothers. 
* * 


Enos A. Bates 

DETROIT.—After an illness of sev- 
eral years, Enos A. Bates, who, from 
1904 to 1922. was identified with the 
Rayfield Carburetor Co., Chicago, and 
general sales manager of the company 
for more than 10 years, died Wednes- 
day at the home of his son, Wallace 
Bates. manager of the Detroit office of 


and accelerator control. on which Amer-|the Chicago Tribune. Funeral services 
fean and Canadian patents have been! were held in Detroit Friday with in- 


applied for. Juhn L 
inventor of the new control. 


. Siesennup is the|terment at Braidwood. IIl., where he 


was born Sept. 11, 1868. 
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Actual top and bottom prices on 1941, 1940, 1939 and 7 “Shen bad ene 
1938 used cars as advertised in local newspapers. A D V E R T I S E D ay et — Sa _ oo 
Used Car Selling Prices News; Kansas City—Star; Minneapolis—Star-Journal; 







SEDAN prices only used in this comparison. News- 
papers used: Boston—-Globe; New York—Times, Journal 
American; Philadelphia — Bulletin; Cleveland — Plain 






Denver—Post; Los Angeles—Examiner; San Francisco 
For Week Ending Nov. 2nd —Examiner. 


(Copyright 1941—Automotive News) 









































— MAKE Boston NewYork Phila. Clev’d Ind’polis Detroit Chicago Jack’ville Dallas Kan. City Minn’polis Denver Los Ang. San Fran. Natl. Avg. 
ties 40) 875- 785| 795 | 695- 625| 825- 696 | 745- 679| 795- 695| 747 ~*| 665 965- 875| 790- 726 
a "89 _645- 595 | | 505-585 | 645- 550| 535- 475| 575- 479| 505- 465| 645- 676| 695- 625| 575- 526| G45- 565| 745- 575| 745- 695| 682- 563 
\ssn. ’38]_409- 395| 527 | 495- 475/445 | «449 —=«|;s«S90- S49 | 485- $05] 525- 465] | 525- 475| 405- 425| 575 _—| | 475 | 490- 428 
case | Cadillac 60 Special ai] | | | Nl Nl l Nl l 
‘ters 40] 1450 | | | | | | | = 
89 795 l 669 | 985 1005 1195 948- 
fly "38]_600 695 G3- 648 
ie a eee 
ro}. Igevrolet Master Deluxe 41] 795- 725| 795- 759 | | [775 _|_680- 665| | 990 | 75 | 700 — | :795 ~—s| 985- 795| 865 _—|_808- 786 
by (Master 85) 40) 625- 565| | 645-495 | G45- 545| 549- 525| 645 | ‘575- 625| G45- 645| G05- G45| 05- G45| 660- 510| 670- 500| 765- 645| 765- 605| 650- 662 
i “ 89) _645- 425| | 445 | 405- 449| 449 | 475- 495| 475- $25 | 485 | 675- 405| 405- 805| 645- 445| | 625 | 610- 418 
tne (Master) 38] 425- 340 | | 365 | $25 ~—S«| «889 _—~*«|:‘«A15- 205| S05- $45) 425- 399 | | 425- $05| 449- 489| 445- 425| 445- 850| 645 | 420- 878 
thevroletSpecialDeluxe '41] 895- 865| 750 —‘| | l | 895- 750 | | se a | 895- 799| 995 _—_—'| _888- 804 
(Master Deluxe) 40] 685- 450| | | 45 | 645 | 004 | 676 | 675 | GAG- 685| @50- 606| G45 785- 650 | 760- 545| 950- 776| @06- 682 
here “ ) | l | .689- 445| 485- $89| 499- 475| 497. | 475. | 506 625- 465| 605- 495 | 645- 5605| 680- 477 
4 (Deluxe) °88 425- 285| 395 335 375- 265| $97 485- $39 402- 846 
bok. | Ohrysler Royal “1) 975 | l l 897 | 1045- 995] 1095 975 l l 1095 1014- 995 
x 40] 895- 725| 605 | 785 | | 649 725- 645| 895 l 785 895 770- 6865 
*39] _695- 575| | 565 | 515 | 6O5- G40| 490 | 605- 465| 606 598 605-565 | Looe 
*38] _645- 470 450- 395 | 395 385 485 469- 450| 6065 l | 47 
just [DeSoto 41] 895-845) | l Nl | 796 l l | 1005 l [1195 —_—*| 1198 | 1085- 845 
ithe 40) _775- 645 | | 65 —~*«| l | 695 | 606- @) | | | 665 - = = 745 =o 
730] 445 +—+| 475- 395 l l | 525 l l l | _518- 
$8) 465- 425| 227. ~*| | 465- 395 | | $05 | 899- 295] | l | 890- 872 
si an oe 866- 789 | l | 995- 925 | 1095 960- 880 
ti Dodge 41] 995- 925| 850 | | | | | | | | 
nis. 40] _745- 495| 695- 505| 685- 650| | 745 | 610- 690| 595 ~—*| | 665 | 775- 125| 765- 675| 785- 765| | 925- 760| 726- 685 
mem 30] _575- 485| 540- 485| 485 —is| | 499 | 450- $75| 645- 445| 405 | O45 | 605 | 625- 550| 605 | | 675 | 602- 468 
ep. "$8) 475- 425| 247  +| 805- 345| | 445- $99 | $95- $20| 895- 295| | 898- $75| 475- 425| 445- 895| 475 | 490- 875| 685 | 486- 878 
I | |_778- 675 
Ford V-8 Special 41) 750- 675| l | 5 | l l l | 725 | l l | 
For Sw 40] _625- 515| 607 | 576- 645 | | 635 | 665- 495] | 505- 625| 545 ~*| | 505-495 | l | 802- 516 
trie “ 739) 450- 350| 407 +(| 475 —=«S | $95. | 485- $45| $85 —*| | SA5- 495| 498 | GA5- 495| 495- 445| 64S- 625| 483- 441 
- “ $8) 875- 225| 207. + +| 295 ‘| | 209 | S25- 285| | 365 | 895- 299| 895- $15| 899- 395] | 495- 840| Se4- S10 
by I " | 799- 797| 795- 745| 795- 765] 775 | 985- 785] 895- 825| 930- 895| 882- 765 
Ford V-8Super Deluxe 41] 845- 695| 795- 745| 789- 749| l | 795- 644| 
(V5 Deluxe) 40) 635 —«| | | | 695- 685| 599- 425| | 500- 645| 605 | 745- 645| 685 725- 605| 775-729 663- 620 
ws “ 30) _575- 645 | | 425- $25 | | 439 ~« l | 520- 615 | | 550- 525 | oe CO a 
nts (V-8 85") S38) l | 895- $25| 425 | 387- 295 | ] | | | 428 | 400 | 465- $95 | | 
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ie | Hudson Six at ee ee me a 
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Se = sss:  umaaumamegaaas l | 1595 1470- 805 
Lincoln-Zephyr "41 | 1845- 895 | | | | | 
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nce 788) _675- 395| 595- 275| | 3995 ~~ | 895- 275| 495- 445| 495 —*| | 45 | 495 | 005 | 500- S48 
nee,  « wa 925- 895 | 985- 895 | 1155- 945 | 1008- 900 
41 995 | 1195- 865| 795 | | | | | | | 925- 3 | 
rey ___ 395 605- 515)| 606-505 | 745- 600| | 685-615 | 695 | 600 | | 605-64 | @75- om0| 775 | | 925-805 | 747-658 
—} *$9) 525- 450| 565- 465| 495 | 645- 645| 595 | 595- 497| 465 | | 509- 685| 585 +| 675 ~*| | 785 | 588- 498 
> ————————— se es |e lie Clie UG. lLk-;:CULt:”:CSSSS SS ”:S::SCaee ee 
hasan’ 41) 895 ~~ l | 45 Ci 
ji; Sash Am ose 740) _695- 545 | fl | 665 | 600- 645| | 675- 625| 745 —*«| 605 | 795 T10- 606 
” ) | | 499 ~~ | 475 495- 475 | 525 04- 415 
ee ae | | | 445 ] | 875 | 365 | | ! : | | 408- 408 
; 941 1178-1075 | 968- 962 
"41 1095-1015 | | 900 | 995 ~=«‘| | 850- 795 | | 995 | | 795 
Sitemehite tx “aa $25- 695 | | 745- 645| 775 | 899- 695| 695- 665| 865- 595| | 745- 695| 805 ‘| | 766 | 845- 795| 806- 684 
30] 675- 525| 445. «(| «565 | 505- 545| 545- 444| 499- 495| 575- 495| 565 565- 425 | 525- 450| 645- 505 | | | 868- 497 
vd 738) 495- 305| 425- S65| $05- 345| 445 | 465 | $05 | 445- 895/ | 895 | 805- 815| 465- 445| 487 | 450- 805| 605- 645| 450- 
; —= at ep ! as 165 was 195 : | 7195 | 795 | 875- 795| 850 ae 
ed | 40] 845- 725| 725 | 695 | | 845 725- - - | - 
_— ] | l a | 745 =a 
- 399- 395| 375 : 
38) 595 BAT 445 
rs 
. » > 725 | 889 798- 601 
e, 41) 895- 735| 795 | 6% | | | 745-500 | 795- 645 | 790-795 
¢ pamoue "a4 665- 645 | 675- 475| 695- 485| 695- 510| 675 | 525 | ‘625- 485| 605- 497| | 605- 665| 540 | G45 | G7 | @27- 622 
2 739] _525- 445| 525- 410| l | 495- 465| 495- $45| 399- $95| 495- 475| | 575- 495| 545- 465 | | 565-525 | | 518- 447 
; "38] _425- $50| 425- 205| S05- 205] S75 | 425- 395) | $25- 285] 425 se | 305 | 335 ~=« | 425 | s04- 881 
‘ ' - 175| 765 7195- 745| 925- 789| 975 828- 740 
"| Plym 41) 845- 765 | | 725- 695 | | 765 | 750- 669| 795 | 795 | 865 876 
0 outh Special Pel al 675-685 | | 645- 495| 605 | | 629- 549 | 635- 545| 649 | 505 | 676- 645| 605- 685| 645 | 725- 695] | @51- 685 
| 7 oc | 475- $70| 495- 305] l | 575 = = 05 —=«| = al 695- 585 | = = 
a 793) 445-875 | 395- 345| 450- 365 399 | 365 - - . 
a | | 995- 975| 775 | 845-795) 899 | 995 | | l 965 ee = 
r - - > 
. 739] 525 l | 435 | 645- 495 | l | 585- 425 | | 545 595 | 550 595 | 505 652- 460 
h 798) 495- 445| 487- 395| 445 495 425- 287 495- 395| 345 385 447- $80 
d | | | | | | | | | 695- 695 
/ Studebaker Champion | | ! 630- 549| 575 | 579 | | | 505 | 585 | | 508- 549 
| op | |_| 8-590] 95 69 | tt 615-615 
199) 475 495 : 
a 885 | | 1085 | | | | | 976- 976 
"41 | | | 950 | | | 
= | udebaler Commander “St aa 730 | (605-206 [a5 | | | | [780-495 
FT 730) 505-445 407 «| *405~=~«d;sC‘ SC; CSCS | 506 | 665 | 605. | 745- G45| 675- 645 
nf 738) 495-465 895 425- 875 425 135. 430 
. “aif | | | | | | | | | 495 | | | | 795 | GA5- 546 
| Wiliye-Americar _5_—_— | 395 | | 465. | l | 495 ] | | ] i a oe 
nae | 295 ] | 299 ] | 45 | | | 428 | | 398 | | 858- 358 
= 225 228- 228 
a 83 165 265 
National Average, All Makes, Nov. 2—$667-$504 
, National Average, All Makes, Oct. 26—$644-§588 
t litan newspapers nationally, are compiled exclusively by Automotives News as a copurtestes soaiuve, 
Used Car Selling Prices, 00 eave bear ate Seana sane A. hw have been compiled from published figures to establish the trend of the market and the resulting national 
This is the first time index. Where no prices are quoted, no car of make and model was offered during the period covered. 
i Used Car prices in Pittsburgh, Cincinnati, St. Louis, Atlanta, Houston, Oklahoma City and Seattle appeared on this page last week and will be published again next week. 








22—( 1026) AUTOMOTIVE NEWS, NOVEMBER 17, 1941 —- 





By William Uliman 
Washington Correspondent 


ASHINGTON. — 
In its preoccu- 
pation with the 
job in hand, 
~ namely, that of 
ensuring Amer- 
ican security in 
a world of war, 
Y the National 
Capital is not 
overlooking the fact that soon 
or late peace will come, and 
when it does come a host of new 
economic problems must be met. 
Difficult as is the transition from 
a peacetime to a virtual wartime 
footing, Washington knows from 
bitter experience that the reverse 
shift is fraught with even greater 
difficulties and hardships. New 
problems, of the greatest com- 
plexity and intensity, must be 
grappled with when the gods of 
war have been satiated. 
Grimmest spectre is that of 
unemployment; and that means 
_ unemployment of machines as 
’ well as men. In the return to 
@ more normal way of life 
after the victory has been won, 
Washington is looking to the 
automotive industry again to 
exercise a potent and construc- 
tive influerice. There is ex- 
pected to be, unquestionably 
will be, a vast accumulated 
demand for motor cars and 
trucks. To meet this demand 
will require all of the great 
capacity of the industry. At 
the same time as research con- 
tinues the new cars of that 
future year will tap an ever 
— and more eager mar- 
et. 


There will be, in all lines, a 
period of stimulated production 
for private consumption provid- 
ing for needs unsatisfied, or only 
partially met, during the months 
and years of the crisis. That will 
be capped by an enormous 
foreign demand. However, on the 
latter score Washington observ- 
ers are inclined to temper their 
forecasts with extreme caution, 
bearing in mind that in many 
quarters abroad, purchases will 
be able to be made only on 
credit. The United States has 
had one unforgettable experience 
of a boom based on sales abroad, 
financed largely by American 
money. Like all booms, the tem- 
porary “prosperity” isn’t worth 
the inevitable terrific headache. 

* * * 


Public Works 
To Take Up Slack 


YET WITHOUT doubt for a 
time at least after the factories 
stop making implements of war 
there will be a period of intense 
productivity to meet dammed up 
public needs. It is what is to 
come after, that is concerning 
the advance planners in Wash- 
ington today. 

Frankly, they see only one 
thing for it, and that is an- 
other huge program of public 
works to take up the slack. 
They assert that while it will 
be costly, it will have to be 
undertaken to avoid an eco- 
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Automotive Washington 
What About the Post-War Period? 


Showdown Soon on Taxes 


nomic bump which, in the final 
analysis, will even more 
expensive. They are not over- 
looking the ominous fact that 
this country’s national debt in 
all probability will be well over 
one hundred billions of dollars 
by that time; that taxes will 
be at peak levels; and that it 
will be necessary for the United 

States to maintain a huge 

naval establishment as a per- 

manent fixture of national 
policy. 

While this advance planning 
now is only in the preliminary 
stages, it is understood that re- 
sponsible officials are examining 
the entire national housing situa- 
tion with a view to making the 
construction of homes a central 
feature of the public works pro- 
gram. It is pointed out that a 
high level of activity in the build- 
ing industry is very widely bene- 
ficial. At the same time, it is re- 
vealed that millions of Ameri- 
cans still are living in homes 
which fall far below average 
standards of health and comfort. 

s * ¢ 


Road Improvement 


A Necessity 

LIKEWISE, highway construc- 
tion will be stimulated. In this 
connection it may be expected 
that the future public works pro- 
gram will entail not so much the 
extension of the present high- 
way system as its improvement. 

Of especial importance, it 
may be assumed, will be the 
program of projects for the 
easing of traffic congestion in 
and near cities. Here, planners 
say, is a vast field in which 
work not only can be justified 
= which there is a crying 


n 
A start will be made then, it is 
believed, upon the city of the 
future; a city remodeled and re- 
designed for motor vehicle traf- 
fic. Such projects, while entail- 
ing the expenditure of huge 
sums, are in no sense boon- 
doggling, leaf-raking enterprises. 
They are fundamental, benefit- 
ing all groups and paying sub- 
stantial dividends to the public 
for decades. 
ok * 
Plans Now 


Being Discussed 

IT WOULD be going too far 
to say that Washington already 
has completed the blueprints for 
this coming public works pro- 
gram. But it is very definitely a 
fact that a group of officials is 
giving the most serious attention 
to this subject and that the plans 
are well into the discussion stage. 

These officials do not believe 

that they will be tagged as so- 
cialistic economic planners be- 
cause they are looking to the 
future and trying to sketch out 
@ program to meet a situation 
which, none here doubts, 
eventually will be met up with. 
They recognize, of course, that 
they will be subject to criti- 
cism because their plans call 
for further federal expendi- 
tures. They affirm, in answer 
to this, that they are open to 
suggestion as to how the 
needed cushion can be pro- 
vided in other ways. 

This openness, by the way, 
need not be suspect, for even the 
most ardent of Washington 
spenders are less glib than they 
used to be, and their airiness 
about the inexhaustibility of the 
national till is less convincing 










of large 


Now and Then... 


JOHN W. THOMAS 
(No. 15 in this series) 





JoHN W. THomas came up the hard way to become chairman of 
the board of Firestone Tire & Rubber Co., a position to which he was 
elected just a week ago Saturday, stepping up from the presidency, 
which now is filled by Harvey 8. Firestone jr., son of the founder of 
the company. ... Thomas was born 61 years ago on a farm within a few 
miles of the Firestone plant, his father having been a Welsh coal miner 
before he became an Ohio farmer. As a boy, John Thomas walked 7 
miles every night into Akron to attend Buchtel College, to which he had 
won a scholarship. Chemistry was the attraction. 


It was in 1908 that the late Harvey Firestone came to the conclusion 
that he needed a laboratory to improve his product, and he was lucky 
enough to hire that young chemist, John Thomas. Time has proven the 
wisdom of his choice, for “local boy makes good” applies to the new 
chairman of the Firestone board. ... For more than a year he worked 
12 hours a night, six days a week, then, in 1911, he became superinten- 
dent and by 1916 he was a member of the board of directors... . Three 
years later he was a vice-president and in 1929 he was vice-president 


and general manager. 


The senior Firestone, after having kept his eye on John Thomas for 
24 years, gave him his big chance in 1932 when he chose him president 
of the company, while the founder himself moved into the chairman- 
ship of the board. At the right is how Thomas looked in 1919 when he 
was elected vice-president. On the left, the Firestone chairman as he 


looks today. 


Mass. Gasoline Dealers Outline 


Plan for Keeping Night Curfew 


Special to Automotive News 

BOSTON.—\The end is not in 
sight yet over the controversy 
about gasoline since at a meeting 
of the Massachusetts Retail Gaso- 
line Dealers Assn., it was voted to 
continue closing the stations from 
7 p.m. to 7 a.m., which started 
when Secretary Ickes started the 
gasoline conservation plan for New 
England. 


Since the ban was taken off, 
many stations reopened at night, 
but the retail dealers association 
kept their stations closed. Then 
picketing was started against 
stations which remained open. As 
a result some of the owners closed 
their stations, but not all. 

At the meeting it was reported 
that 90 percent of the Massa- 
chusetts dealers; 95 percent in 
Maine and nearly 100 percent in 
Vermont were cooperating in clos- 
ing. The dealers then discussed the 
possibility of making closing more 
effective. 

A four-point program was out- 
lined by President Peter Hooper 
that called for continuing the night 


closing forever; filing a bill for a 


state law to make it compulsory to 
close; elimination of the practice 
industrial firms selling 
tires, etc., to their employes at 
wholesale; and to insure that or- 
ganized dealer associations have a 


voice in legislation and conferences. 


The Massachusetts Retail Gaso- 


line Dealers Assn. started a little 





on the whole price control- 


more than a year ago and now has 
several thousand members. Similar 
groups were formed in other states 
and there is now a New England 
organization with thousands of 
members. Just how many retail 
dealers there are outside the or- 
ganized groups is being tabulated. 
* * * 


Va. Dealers 


To Keep Curfew 


RICHMOND, Va.—In a meeting 
of 150 Richmond operators it was 
agreed that the curfew hour should 
be observed as far as _ possible. 
George Thomas, president of As- 
sociated Stations, Inc. said “there 
is no reason why the service station 
man should not enjoy normal work- 
ing hours like every other store 
employe.” 

Gasoline operators in Winchester, 
Va. likewise voted to retain the 
night curfew, while operators in 
Petersburg, Va., declared that the 
curfew would be followed each 
night, with the exception of Sat- 
urday, when stations would remain 
open until 9 p.m. 


Jones Gets New Post 
In National Screw Co. 


CLEVELAND.—Ben H. Jones, 
formerly assistant sales manager, 
has been appointed assistant vice- 
president of National Screw & 
Mfg. Co. here, it was announced 
last week. 


At the same time, two other 


Labor 


(Continued from Page 1) 


Lewis will offer showmanship and 
possibly “comedy-relief” with blasts 
at President Roosevelt and the de- | 






















fense program in general, Murray qth | 
is expected to receive an over- ifew 
whelming vote of confidence for ‘gy o! 
his past year’s administration. ge | 
Murray will have not only the sup- |jpead 
port of the UAW as well as the [sig 
backers of Sidney Hillman, OPM’s & th 
co-director and long a target of Mite: 
attacks by Lewis, but will also be 
supported by the left-wing faction } gp} 
in view of the “appeaser” stand of | ints 
Lewis. Heretofore this faction had | c 
actively backed Lewis but the |! 
present European conflict, between ) + 
Hitler and Russia, has changed all )odu 
this. ogre 
The question of the NDMB’s in- 3 3—S 
fluence in future negotiations of gi 
labor disputes took on a major }4-s 
proportion last week when Murray [stat 
called out the CIO members of &, f¢, 
NDMB in protest of the board’s i, 1 
wme 
‘Blackout’ Changeover 5S 
May Delay Output |/™ 
DETROIT. — Wide divergence ||‘ 
of opinion exists among auto- |/” ta 
mobile officials regarding the |} 7—C 
length of production shutdown |jie V 
necessary while plants are |at N 
changing over to “chrome-less” |e in 
models Dec. 15. §—T 
One company’s production | iiterp 
chief sees virtually no shut- |§, ¢ 
down for his plant, while other |Biion 
companies estimate the change- 
over will require from two to 10— 
four weeks. There is still some |p4 tt 
hope that the OPM may permit |7™™e 
companies to use up all fabri- ae 
cated chrome material on hand, |? 8° 
before shifting to the “black- |} U— 
out” cars. ipervice 
wespon 
decision against a union shop injwests 
or inf 


the captive coal mines. 
A preview of the coming battle 


between Lewis and Murray was CAR 
seen in the statement issued b “Pp 
Murray supporting the United Pol 
Mine Workers’ demand for ap °” 
union-shop contract. Murray, it# the 
was pointed out, failed to mention” key 
the “grandstand” strike ultimatu the 
which Lewis had issued, in the® th 
hope of forcing NDMB to recomg#lend 
mend the closed shop, and thus ride" 
into Detroit on the wings of aptdina 
great victory. - 
The Murray plan, providing for ne 
an industrial council made up of) 4. 
equal representation of govern lief 
ment, labor and management i hat tl 
each defense industry to replaca,- 
the present Office of Productio ‘the 
Management, is expected to be prey” “© 
sented as a resolution. TAL 
Murray, it is understood, will in4yroqu, 


sist on complete power if rete 
elected CIO president, thereb¥nomo 
eliminating the behind-scenegg,,, , 
“whip” Lewis has exerted over théywaore 
CIO since he retired as presiden®j,,y, 
last year. ‘severe 

Meanwhile, Hillman announcedantici; 
in Detroit last week that the effbe the 
forts of civic groups, industry an@termir 
labor to relieve the unemploymentparen 
crisis occasioned by the change<reque: 
over to defense output, were befor pr 
ginning to bear fruit. 







cut u 

Hillman arrived here Thursday necess 
for a tour of defense plants in thi#magni 
area and informed leaders of theall se 
three groups, at a luncheon of thethe re 
Detroit Board of Commerce, thatjand t 
an order for about 94,000 vehicles; same 


the automobile industry. 
Another order for 123,000 ve-the st 
hicles is now pending, Hillma 
said, and may be placed withi 
one or two months. 
Hillman lauded the leaders 0 
government, industry and labor fo 
their past efforts and urged the 1 





than it was. inflation - tax situation. * * * | changes were made in the com- n 
’ 2 * Congress probably will wait | pany’s executive staff. L. H. Nor-;t© get together often and submi Ht 
COLLECTION METHOD Showdown Seen until after the first of the year | ton was elevated to the post of |™0re Plans to OPM. _| boot 
AUTOMOTIVE COLLECTION S8Y8- || Q» Tax Situati to settle down on the new tax | assistant controller, and S. M.|, In Washington last week, thej/ mob 
TEM—Complete—(4) Notices, (3) nm fax Suuation bill, but it is certain that the | w Associated Press reports, high Ad~| nan 
ram Conte nse, iterature HOWEVER, it is a fact that Treasury’s demands for even d ashabaugh promoted from sales ministration officials were con new 
Gunrentasd, “Wte t y. . || @mong almost all observers here, stiffer rates than this year’s epartment to manager of order! sidering legislation requiring | with 

Mercantile Forms Company. official and unofficial alike, and will be rather substantially | 294 production department. “cooling-off” period before workers|| an 

Avon 8t., Providence, R. I. regardless of party lines and eco- met. One member of Congress a could walk out of defense in-| ager 
— views, _—— a pretty allowed himself to be quoted Mack Strike Ends dustries. | issu 

ee « . : £ 
: — , hg sone nlaiee eee my 4 = % pass the kind of NEW BRUNSWICK, N. J.—The The proposal, it was said, would) — 
NEXT STOP ST.LOUIS / t s' , a e Treasury wants we | two-day strike of 1,800 employes at the | Closely follow the regulations now | >rou 
; after the peace,” the country might as well not run for re- | Mack-International Motor Co. plant| in effect in Canada, which call for | last 
will have to embark upon a new election.” here was terminated last Friday, pend- | hon t loye the basis| Pe 

- ublic work to k ing a new National Labor Relations uses tO employes on . 

OA Ose Cee | PUPHC works program to keep SPAB and OPM state that it | Board election between the CIO, AFL | Of living costs. was 
pita yale al x me men and plant capacity occupied | will take a good deal of time to | and an independent union. The plant ier i ers | 

ST AE SILL ELL : : : ; ; gare Dp Earlier in the week, Congres 
af until the world once more takes | get into effect the entire new | ‘8 enméaged in production of trans-| .o. re orted ready to take some| Dec! 
up es resembling a nor- |. program for the allocation of all ee oe ee eine estan on the aber situa-| it w 
mal course. critical materials throughout aie : i : 1@ | lar | 

2 4 Pete Wemhoff’s Fourth D tion, and many drastic proposals 
Look for a showdown soon American industry. | ee news of automotive advertising. were being discussed. Neb 
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with full gross profit may net less 7 
B Chris after taxes, if this is a big profit At Times Luncheon * 2 

oe y . year, than cars sold next year with 

Sinsabaugh comparable unity gross profit.” 

lp and | * * * 

— 3 (Continued from Page 1) HAT the powerful New York 

Murra, (eth their eight points, Cargile has| drastic reduction in J nance should think so highly 

: eae, cor of them himself—11 as a mat-| was actually imposed, and ot wee : Snee eh toe te 

1ce for yr of fact—which the NADA will] the intelligent and effective work | %/U%cheon each year in Detroit for 

tration, ge in the campaign that lies|of the NADA in Washington’.” | ‘"¢,>rass hattery can be taken as 

he sup ead, each an d every one of them c 2 a high compliment to this dynamic 

as the fmigned to give aid and comfort ; * business of ours. The 1941 edition 

OPM’s §) the automobile dealers of the LOOKING into the future, Car-|of this annual affair came off the 

rget of Mpited States. gile declared that “the demands of| press last Thursday at the Recess 

aes bs ee ve ao program are increas- a a. publisher, Arthur 

f . ng at such a rapid pace that it) Hays Sulzberger, on the receiving 

eae ) BRIEF = point, these| is very difficult to foresee to what|line, accompanied by two of his 

on had I" nts are as : extreme the curtailment may go.| famous war correspondents, Mrs. 


} Support the defense program. 








If only 50 percent curtailment is 


Anne O’Hare McCormick and C. 





ut 
saateae 9Secure 50 percent of the 1941] imposed for the last six months of | Brooks Peters. 
ged all eduction, subject to the defense|the year (meaning 1942) this will] The two war correspondents gave 

Sogram. on approximately only 38 per-|us the low-down on the European ‘ NEW a 7 i — Se tena ae tae aS y = _— 
— . cent produ ; rew a galaxy o e ustry’s brass who r6. e 
B's in- }3—Secure adequate per unit gross |), 4 a aa ft Ge it eae aos rer eo ee first to! O Hare McCormick and C. Brooks Peters, Times staff writers whe have spent 
ons of jargin on new and used cars. year, and there is almost : Fite » painting word pictures of/ much time in Europe. Among the industry leaders attending the luncheon 
major 4 Seek amendments and inter-| pility that ost no possi-| Hitler and Stalin, both of whom| were (left to right) Edsel Ford, president of Ford Motor Co.; Fred Zeder, 
Murray Ietations of Regulation W which lity that even this production|she had interviewed many times.| vice-chairman of Chrysler Corp.; C. E. Sorenson, vice-president of Ford, and 
ers of f Sie i Guat Reeul can be achieved. It is probable| Peters, who left Berlin Oct. 1, gave | Carl Breer, executive engineer, Chrysler Corp. 
board’s | RO a ae Sis oe, | that a 25 or 20 percent production| us the situation as he saw it up to 

jn W having to do with time/for the months from February to|the time he left Germany and, fol- 

ents. , August inclusive, compared with lowing his formal talk, turned into 

er 5—Seek to avoid unjust and dis-|the same months in 1941, will be|a Quiz Kid, answering questions 


riminatory taxes. 








much nearer to actuality and it 


fired at him by the interested brass 










tpu 
ais 6—Seek favorable priority and should not be forgotten by any| hats. 
auto- |pmitationary orders on parts. a: uopeL Yanan on S ca. Seldom have I seen so many of 
ee ae tee ee abt EVEN SoGwaR Wi| peas ty se sec as oe i 
ae Mt NADA may be able i soak ro PECENer GORTAMLAENeD 100| Times’ luncheon. Just a few I 
se [eto turnish loge! analysis and ‘+ ___|ghinsom, Richard Grant, Charles 
ction rpretations ' aan a a Sorenson, Fred Zeder, Dan Eddins, 
; actors which mus c : 
a. Cooperate with other organi-| First, the government dees nat Set inate Eo. Posed Pinte Don 
ao ions having mutual interests. | have an accurate inventory avail-|aldson Brown, Don Ahrens, H. L. 
10 to 10—Seek to interpret the wishes| able; second, lack of knowledge! Weckler, T. R. Lippard, Les All- 
some |p"d thinking of the dealers to gov- of what our ultimate role may be|man, Dr, Wallace, W. A. Fisher, 
rmit ent, and to interpret thejin this emergency makes it im-|D. B. Kunkel, Thomas J. Ross and 
abri- ns and probable developments —, to know what may be our | Tom Keating. 
hand government to dealers. = tima e needs; third, the new . GENERAL MOTORS executives among those present at the New York Times i 
ack- |J i—Enlarge NADA statistical| Policy of converting plants, and) 7 1K— MANY of the other old| luncheon included, left to right, N. C. Dezendorf, general assistant to R. H. | 


rvice so that the association may 
imespond promptly to the many re- 
1op injuests from governmental agencies 


or information. 
* * * 


bg CARGILE does not view with 
ed byl! last week’s statement of R. 
United Polk & Co. that retail sales fell 
for f 46.91 percent from a year ago 


ay, 
» the robbing-of-Peter-to-pay-Paul 


nat 

nthe the first six months of the 
ecome#lendar year in the fear cam- 
is ridattign that sold new cars that 


of ¢ dinarily would have been sold in 
the final quarter after the ’°42 
odels had been announced; to 


gs fo igher prices; to Regulation W 
= © ontrolling time payments; to the 
a lief, on the part of the public, 
placa” t the excise tax was higher than 
actio really is, and to salesmen’s talk 
in the first half: “Better buy now.” 
e pre a. *  « 
... | TALKING on _ curtailment of 
ill iN4yoduction by government edict, 
f retthe NADA president jogged my 
—_ memory by recalling that: “A few 


days prior to Oct. 15, we became 
r théaware of the probability that the 
siden@january production might be 

severely cut, although it had been 
unced anticipated that production would 
ie effbe the same as December. We de- 
y 2nGtermined that the cut was ap- 
men€parently inevitable and so we sent 
ange~+requests to the dealers in all states 
e be+for protests against this additional 

cut unless it should be definitely 
rsdaynecessary to national defense. A 
1 thid magnificent response was had from 
f theall sections of the country, with 
f thalthe result that the cut was avoided 
thatjand the January figures left the 
jiclesgsame as for December. We were 
00,000 given full credit by all authorities 
withifor this saving in production. One 

‘prominent factory official made 
. yeathe statement to a dealer meeting: 
Imam There was only one thing that 
ithin kept them from making a more 


s of] Anti-Bootlegging Clause 


r fo e 
them Ruled Out in Texas 
ibmit| HOUSTON, Tex.—The “anti- 

bootlegging clause” in the auto- 
mobile dealers’ license ordi- 
nance, providing that dealers in 
new cars must have @& contract 
with either the manufacturer or 
an authorized manufacturer’s 
agent before a license can be 
issued, has been declared un- 
constitutional in @& test case 
brought up before a court here 
last week. 

Passed in 1939, the ordinance 
was aimed at unauthorized deal- 
ers who sold cars at & discount. 
Decision was handed down when 
it was pointed out that a simi- 
lar law had been held illegal in 
Nebraska. 


the; 

|. Ad+ 
con 
g a 
-kers 
in- 


rould) 

now 
1 for 
basis 


ress 
some 
itua- 
osals 











it n the first 25 days of October in 
ention™ key cities, attributing the drop 


particularly automobile plants, to 
defense production; and, fourth, 
THERE IS A POSSIBILITY 
THAT AFTER A FEW MONTHS 
WE WILL GET OVER THE 
HUMP OF THE SHORTAGE OF 
MATERIALS, AND THERE MAY 
BE MORE MATERIALS AVAIL- 
ABLE FOR CIVILIAN USE. 


* * * 
“WE ARE trying to establish an 


acceptance of the fact that the 
solvency of the dealers depends as 


dustry, I grieve for the passing of 
a fellow pioneer—Enos A. Bates, 
whose funeral in Detroit I attended 
last Friday. We, Enos Bates and I, 
had a lot in common because it 
was in my Chicago days that we 
started a close friendship that 
|lasted nearly three decades. In 
those early days of this century 
Enos demonstrated his salesman- 
ship by taking over in 1904 the 
then comparatively unknown Ray- 
much upon the profit which the| field carburetor and making it one 
dealer is permitted to make from| of the leaders in that field. He had 
each transaction as it does upon| been a newspaperman in his youth, 
the number of cars he is permitted | coming from Streator, Ill. As a 
to receive, and that the dealer is| Chicagoan he saw the sales possi- | 
entitled to receive a higher per| bilities of the Rayfield product, be- 
unit profit because of curtailment.| cause at that time racing was the 
We are pleased to report that we! stepping stone to publicity success 
feel we are making headway in| and the right kind of carburetor 
the acceptance of these basic con-'| was a necessity. Rayfield had what 
cepts. |might be =— “it,” and in con- 

“The matter of allocations from | Sequence Bates had such famous 
manufacturer to dealer and from| rivers as Ralph De Palma, Ralph 
dealer to customer is a very im- | Mulford and Eddie Rickenbacker, 
portant subject which we are now|USing Rayfields. From advertising 


trying to negotiate with the proper|™@nager at the start, Bates 








parties. An equitable distribution | 
from manufacturer to dealer is} 
necessary if the greatest number | 
of dealers are to be enabled to) 


climbed until he had become gen- 
eral sales manager, leaving the 
company in 1922. 


Enos took an active part in civic 


remain solvent, and the nearer we! activities and as one of the original 
can come to obtaining free enter- committee of committees in Ken- 
prise as it may affect the distribu- wood, Hyde Park and South Shore 
tion from the dealer to the con-' helped wage the fight that led to 
sumer, the greater will be the op-|the famous Chicago lake front de- 
portunity to retain enough margin, velopment. Also he was a founder 
to enable the dealer to continue in| member of the Chicago Motor Club. 























business.” 
a cs * 


SEVERAL months ago I heard 
of what seemed to me to be a 
cockeyed plan for allocation of 
cars to consumer (and I wrote an| 
editorial about it), but it seems' 
from what Cargile said that the 
fire is still smoldering. Said the| 
NADA chieftain: “All governmen- 
tal authorities to whom we have 
talked on this subject are so sure, 
that the market will so far sur-| 
pass the supply that IT WILL BE 
NECESSARY FOR THE GOV- 
ERNMENT TO SET UP MEANS | 
OF RATIONING THE CARS TO 
THE BUYERS WHO NEED 
THEM MOST. Such a plan will 
adversely affect the dealers’ profits 
and so we are making every ef- 
fort to avoid or delay the imposi- 
tion of such an order.” 


And Cargile gave a parting word | 
of advice when he concluded with: | 
“It is a certainty that there will 
be a market for all new cars pro- 
duced and that with care every! 
dealer will be able to market his’! 
ears at full gross profit. It is 
proper to point out not only the| 
necessity of working for a full 
gross profit but also the advis- 
ability of considering the net profit 
after taxes. Cars sold this year 


His son, Wallace E. Bates, is man- 
ager of the Chicago Tribune’s De- 
troit office. 





Coming Events 








NOVEMBER | 
24-25 — Minneapolis (Nicolet Hotel) 
Annual convention of Minnesota 
Automobile Dealers Assn. 
24-29—Hartford, Conn. Open House 
Week sponsored by Hartford Auto- 
mobile Dealers Assn. 
DECEMBER 
3- 4—Toledo (Commodore Per Ho- 
tel). Eighth annual convention of 
Ohio Automobile Dealers Assn. 
8- $—Decatur, Tl. Illinois Automotive 
Trade Assn. convention. 
JANUARY 
8— Los Angeles. Gilmore Grand 
Canyon Economy Bun. 
12-16—Detroit. (Book - Cadillac). SAE 
annual meeting and engineering 


displav. 
20-21—Chicago (Palmer House). Na- 


tional Automobile Dealers Assn. 
convention. 
FEBRUARY 


ice Industries Show. 

17-25—Jersey City, N. J. (Armory). 
Annual Defense Exposition and 
Automobile Show, sponsored by 
Jersey City Auto Dealers Assn. 

MARCH 

2- 5—Memphis, Tenn. Annual Conven- 
Gea of American Road Builders 
ssn. 





| 
16-21—Atlantic City. Automotive Serv-| 





timers in the automobile in-| @rT@nt, sales vice-president of GM; Grant, and Donaldson Brown, vice-president. 





FEMININE CONTINGENT at the N. Y. Times luncheon included, left to 
right, Marjorie Link, of Ross-Roy, Inc.; Barbara Crighton, business manager 
of Automotive News; Louise C. Grace, of Grace & Bement; Martha Ude, of 
MacManus, John & Adams; Gladys Huyck, of Ruthrauf & Ryan, and Kathryn 
Stick, of New York Times. 





HOSTS AT N. Y¥. TIMES luncheon were, left to right (seated), C. Brooks 
Peters, of the Berlin bureau; Mrs. Anne O’Hara McCormick, editorial staff, and 
Arthur Hays Sulzberger, publisher. Standing, left to right, are Harold Hall, 
business manager of the Times; Ben Etter, manager of the Detroit office; 
Charles Robbins, Detroit office, and R. M. Cleveland, automotive advertising 


department. 





FOLLOWING a visit to the Hudson-operated U. 8S. Naval ordnance plant, 
N. Y. Times executives headed by Arthur Hays Sulzberger, publisher, were 
greeted by President A. E. Barit, of Hudson. Left to right, C. Brooks Peters, 
of the Berlin bureau of the N. Y. Times; Barit; Sulzberger; Harold Hall, 
business manager of the Times; Rex Cleveland, of the Times, and M. M. 
Roberts, Hudson advertising and merchandising manager. 
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720 «al DODGE Guid Dee 
SEDANS AVERAGE 21.64 MILES 
"of cas’ IN NATION-WIDE TEST! 





we 
f 
ie 
a 


{2 





Dramatic 77,747-Mile Nation-Wide Demonstration 
Proves Extreme Dodge Economy! 





In the greatest Economy demon- 
stration ever staged, 720 new 
Dodge All-Fluid Drive Sedans 
averaged 21.64 miles per gallon of 
gas in a certified 77,747.11-mile 
nation-wide test! 


. This great demonstration, over 
all kinds of roads and in all sorts of 





weather, offers dramatic proof of Jv 
the economy of the 1942 Dodge. a valued 

All drivers were non-profes- Usa rroducts for National p f mDoon i 
sionals and were accompanied by are naissance Carts © Comment aot, pe 
an impartial local observer who feame tt 
verified, by affidavit, the number - ton 


of miles covered and the amount 
of gasoline used. 


THE TRIPLE-PROFIT DEALERSHIP—DODGE AND PLYMOUTH CARS AND DODGE Job-Rated TRUCKS 














